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Expand Your Storage Offerings with OSNEXUS’ 
Innovative Software-Defined Storage 
OSNEXUS Recognized as CRN 2016 Emerging Vendor 

Learn how you can access the fastest-growing segment in the storage industry at  
www.OSNEXUS.com. Sign up to become a partner at www.OSNEXUS.com/partners.

CRN: What is software-defined storage and how does that differ from traditional 
storage solutions?

DAVID FELDMAN: Software-defined storage (SDS) enables enterprises to use open enterprise 
server hardware versus traditional legacy storage solutions that lock IT organizations into propri-
etary single protocol hardware and file systems. OSNEXUS is the only SDS vendor that delivers a  
unified, scale-out file, block and object platform on open file systems to form storage grids up 
to 64 physical or virtual storage appliances and 64 PB locally or dispersed across geographies. 

CRN: Tell us about your solution, QuantaStor.

DF: QuantaStor SDS, OSNEXUS’ flagship product, is a unified software-defined storage  
platform designed to scale up and out to make storage management easy while reducing overall  
storage costs. Our hyper-scale grid storage architecture enables IT organizations to expand on 
demand without limit. This means new storage appliances can be added to a cluster or multisite 
cluster, with no business interruption, to grow an environment from small scale to 10s, or soon, 
100s of petabytes of storage.   

CRN: What are some of the use cases for QuantaStor?

DF: QuantaStor SDS addresses a broad set of storage use cases including server virtualization, 
OpenStack, backup and archive, big data, cloud computing and high-performance 
applications. One compelling QuantaStor SDS use case is secure retention and 
archiving of business-critical data—either structured or unstructued. Providing elastic 
storage capabilities, cloud-based archiving, fault-tolerance and load balancing, QuantaStor 
SDS physical or virtualized storage nodes offer significant improvements in IT’s ability to  
support business agility, with increased ROI.   

CRN: Why should resellers, OEMs or VARs join the OSNEXUS partner program?

DF: Our program offers great margins on new deployments and renewals with deal registration 
protection, opportunities for recurring subscription revenue, knowledgeable sales engineering 
architects and unparalleled technical support for both pre- and post-sales. It also 
affords the opportunity to access software-defined storage—the fastest-growing 
segment in the storage space. It enables channel organizations to address more 
market segments to integrate, validate and benchmark their preferred hardware 
and business solutions with our offering. 
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