Democratizing Access to Private Equity SM
…an ALTERNATIVE to alternatives…
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DISCLOSURES, DISCLAIMERS, RISKS & NOTES: An investment in our class A common shares involves a high degree of
risk and is highly speculative. See “Risk Factors” and the other information included in our prospectus for a discussion of factors you should
carefully consider before deciding to invest in shares of our class A common shares. Prospective investors should realize, however, that
factors other than those set forth in the Prospectus may ultimately affect the investment in a manner and to a degree which cannot be
foreseen at this time. Some of the risks, discussed in greater detail in “Risk Factors” of the Prospectus include, but are not limited to the
following:
We are a relatively new company and have a limited operating history and are subject to the business risks and uncertainties associated with
any new business, including the risk that we will not achieve our investment objectives.
While management of our Adviser has substantial middle market investment experience, our Adviser has limited prior experience managing
a BDC or a RIC.
We do not intend to list our shares on any securities exchange during this offering and for a substantial period thereafter and we do not
expect a public market for our shares to develop in the foreseeable future. As such our shares will be very illiquid for a long time. Further, if
we do list our shares, they may trade below our net asset value, as is common with publicly-traded closed- end funds. As a result of these
factors, an investment in our shares is not suitable for investors who require short or medium term liquidity.
The amount of any distributions we may make is uncertain. Further, portions of the distributions that we make may represent a return of
capital to you. We intend to qualify as a RIC for federal income tax purposes, but may fail to do so. Such failure would subject us to federal
income tax on all of our income, which would have a material adverse effect on our financial performance.
As a result of the annual distribution requirement to qualify as a RIC, we will likely need to continually raise cash or make borrowings to
fund new investments. At times, these sources of funding may not be available to us.
We are subject to financial market risks, including changes in interest rates which may have a substantial negative effect on our investments.
A significant portion of our portfolio will be recorded at fair value as determined in good faith by our board of directors. As a result, there
could be uncertainty as to the actual market value of our portfolio investments.
Investing in small and mid-sized private companies involves a number of significant risks related to their size, limited experience, lesser
degree of financial stability and smaller pool of management talent, leading to risk of loss. In addition, evaluating such companies for
investment may be more difficult due to the lack of publicly available information.
We may make debt investments or finance transactions with debt instruments which may make payments in kind (“PIK”) interest payments
that are capitalized for some portion or over the life of the loan. PIK loans generally represent a significantly higher credit risk than coupon
loans. PIK loans have unreliable valuations and PIK accruals may create uncertainty about the source of distributions to shareholders.
Further, the deferral of PIK interest has the effect of increasing assets under management and, therefore, increasing the base management
fee and possibly the incentive fee at a compounding rate, which may create the risk of non-refundable cash payments to the adviser based on
accruals that may never be realized.
We have not identified specific investments that we will make, and therefore you will not have the opportunity to evaluate our investments
prior to investment.
To the extent that there are significant delays in the application of the initial or subsequent proceeds of this offering to our investment
program, from time to time, due to market conditions, the relative lack of suitable investment candidates or the time needed for transaction
due diligence and execution, it will be more difficult to achieve our investment objectives and our returns may be adversely affected.
An investment strategy focused primarily on privately-held companies, presents certain challenges, including the lack of available information
about these companies, an illiquid market which may affect our ability to exit investments, and more limited access to capital which could
add financial stress to such companies.
As a non-diversified fund, we may concentrate our investments in companies in a particular industry or industries which could magnify the
impact of any adverse events on our operating results due to such industry or industries.
We may borrow funds to make investments. Leverage increases the volatility of investments. Moreover, our management fees will be higher
than if we did not use leverage, whether or not the leveraged investments are ultimately successful.
Investors will not have preemptive rights to any shares we issue in the future. Your interest in us may be diluted if we issue additional
shares, as we intend to do in this offering, which could reduce the overall value of your investment. Further, distribution requirements
associated with our qualifications as a RIC for U.S. federal income tax purposes may require us to periodically access the capital markets to
raise cash to fund new investments, which may lead to greater dilution.
Current market conditions have adversely affected the capital markets and have reduced the availability of debt and equity capital for the
market as a whole and financial firms in particular. These conditions may make it more difficult for us to achieve our investment objectives.

Our Adviser may have an incentive to increase portfolio leverage in order to earn higher base management fees. In addition, the Adviser
may be incentivized to enter into investments that are riskier or more speculative than would otherwise be the case for the potential for
greater incentive based fees under the investment advisory agreement.
This is a “best efforts” offering and if we are unable to raise substantial funds then we will be more limited in the number and type of
investments we may be able to make.
Our Dealer Manager has limited experience selling shares on behalf of a BDC and may be unable to sell a sufficient number of shares for us
to achieve our investment objectives.
Our Adviser and its affiliates may face conflicts of interest as a result of compensation arrangements, time constraints and competition for
investments, which they will attempt to resolve in a fair and equitable manner, but which may result in actions that are not in your best
interests.
We established the offering price for our shares of class A common shares on an arbitrary basis, and the offering price may not accurately
reflect the value of our assets.
The purchase price at which you purchase shares will be determined at each closing date. As a result, your purchase price may be higher
than the prior closing price per share, and therefore you may receive a smaller number of shares than if you had subscribed at the prior
closing price.
Our portfolio investments, especially until we raise significant capital from this offering, may be concentrated in a limited number of
investments, which would magnify the effect of any losses suffered in a few of these investments.
Shares of publicly-traded, closed-end investment companies frequently trade at a discount to their net asset value. Should we list our shares,
we would not be able to predict whether our class A common shares would trade above, at, or below net asset value. This risk is separate
and distinct from the risk that our net asset value per share may decline.
We may issue preferred stock with rights and preferences that would adversely affect the holders of class A common shares, including
preferences as to cash distributions and preferences upon the liquidation or dissolution of the Company. As well, preferred stock will
subject us to additional legal requirements under the Company Act.
We may invest, to a limited extent, in foreign companies and, if we do so, we may engage in related currency hedging transactions which
could entail additional risks. While hedging transactions would be intended to offset declines in the value of our foreign portfolio positions
due to currency fluctuations, they could result in poorer overall investment performance due to unanticipated changes.
THIS DOCUMENT IS CONFIDENTIAL AND MAY NOT BE SHOWN, COPIED, TRANSMITTED, OR OTHERWISE GIVEN TO ANY
PERSON OTHER THAN THE PERSON RECEIVING IT WITHOUT THE PRIOR WRITTEN CONSENT OF TRITON PACIFIC. (a) This
information is not, and should not be deemed to construe, an offer to sell or a solicitation of an offer to purchase any security. Offers will
only be made through a qualified prospectus to suitable investors and where permitted by law. Nothing herein constitutes investment, legal,
accounting or tax advice, or a recommendation to buy, sell or hold a security. This information should not be construed as advice designed
to meet the particular investment needs of any investor. No recommendation or advice is being given as to whether any investment or
strategy is suitable for a particular investor. It should not be assumed that any investment in securities, companies, sectors or markets
identified and described herein were or will be profitable. Prospective investors should pay particular attention to the “Risk Factors” section
of the prospectus. Neither the SEC, the Attorney-General of the State of New York nor any other state securities commission has
approved or disapproved of these securities or determined if the prospectus is truthful or complete. Any representation to the contrary is a
criminal offense. (b) Information provided herein is believed to be true as of the date written herein and has been gathered from available
sources and third parties believed to be reliable. Neither Triton Pacific nor any other person assumes any responsibility for the accuracy,
reliability or completeness of such information and no representation or warranty is made with respect thereto. (c) Certain statements
contained in this document constitute “forward-looking statements” which can be identified by the use of forward-looking terminology such
as “may,” “will,” “should,” “expect,” “anticipate,” “target,” “project,” “estimate,” “intend,” “continue,” or “believe” or the negatives thereof
or other variations thereon or comparable terminology. Any such statements, performance projections and results contained in the
enclosed material are based upon assumptions, some of which will vary, perhaps materially, from actual events and should in no event be
viewed as predictions or representations as to actual performance. As well, such projections are not prepared to comply with any specific
rules or guidelines or the reporting standards of the Securities and Exchange Commission, GAAP, the AIMR, or any other regulatory agency
or trade organization, all of which may be applicable to the presentation of such information. There is no guarantee that TPIC will achieve its
investment objectives nor is any such guarantee to be construed as implied or promised. (d) Past performance does not guarantee future
results. (e) An investment in TPIC includes a number of risks, including, without limitation, risks related to investment objectives, limited
operating history, uncertainty of distributions, inconsistent valuation of the portfolio, changing interest rate risk, potential utilization of
leverage, reliance on the investment advisor and its personnel, potential conflicts of interest, payment of fees to affiliates and risks related to
illiquidity. Investing in private equity investments, including TPIC, is subject to substantial risks and may not be suitable for all investors. A
prospective investor must consider, understand and be comfortable with such risks, as discussed further in the prospectus. (f) It should also
be noted, the Weighted Average Effective Yield Debt Instruments projections do not reflect a yield generated by the TPIC. (1) Certain
states may have different suitability requirements. Please see the Prospectus for additional information. TPIC INVEPRES 083017
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WHAT IS PRIVATE EQUITY?
Private equity is an asset class
consisting of investing in operating
companies that are not publicly
traded on a stock exchange.

Source: http://www.investmentcouncil.org/app/uploads/pegcc18_aic-infographic_v5-2.pdf - January 31, 2017
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INVESTING IN VARYING STAGES OF DEVELOPMENT

REVENUE

HIGHER RISK

LOWER RISK
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WHY ADD ALTERNATIVE INVESTMENTS?

“Though it may seem counter-intuitive, the addition of a
high-risk asset to your portfolio may reduce your total
portfolio risk if the high-risk asset has a low correlation
with your other investment assets. In this way, you can
lower your portfolio risk while at the same time increasing
your potential return.”
- Professor Roger Ibbotson, Yale University,
Chairman & Founder of Ibbotson Associates
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PORTFOLIOS WITH ALTERNATIVES
– REDUCED VOLATILITY

Source: Red Rocks Capital – “Private Equity Perspectives” – February, 2015
Robert W. Baird & Co. Incorporated – “The Role of Alternative Investments in a Diversified Investment Portfolio” – April, 2013
Fixed Income: Barclay’s Capital US Aggregate Bond Index; Alt Mutual Funds: Style-specific universe of mutual funds categorized as Long-Short by Morningstar;
Private Equity: Cambridge Associates Private Equity Index; Hedge Funds: HFRI Funds Weighted Composite Index; Managed Futures: S&P 500 Diversified Trends
Indicator. 8 Years ending 12/31/2014.
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WHY PRIVATE EQUITY?

Private equity funds are well placed to exploit major
disruptions in a market, given their “blind pools of patient
capital”. They can cherry-pick well priced assets, manage
them intensively and sell into a recovery.
-Olivier Dellenbach
Founder & CEO, eFront
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THE EVOLUTION OF THE ENDOWMENT MODEL
“Other pension funds may rely on Private
Equity to meet their annual return goals
and keep the pace with ever growing
obligations for their current and future
retirees.” -Los Angeles Times, August 3rd 2015

Endowment Allocation Today1
Endowment in 1980’s

Disclaimer: This charts demonstrates how endowments have changed their allocations to include different investment allocations, such as private equity.
Endowments have substantially different investment objectives and constraints than individual investors and as such, private equity investments may be suitable for
endowments but not for certain individuals.
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PERFORMANCE

Sources: 1Cambridge Associates – U.S Private Equity Index and Selected Benchmark Statistics - September 30, 2016
2 http://www.multpl.com/s-p-500-dividend-yield/table – August 1, 2016.
Disclaimer: An investor in TPIC may be subject to a Sales Expense fee of 10.00% and an incentive fee of up to 20% of realized capital gains. Sales and
incentive fees may result in a return to investors in TPIC that is less than that achieved by the Cambridge U.S. Private Equity Index. Funds included in
the Cambridge Associates U.S. Private Equity Index report their performance are voluntary, are unidentified and unaudited and therefore the index
may reflect a bias.
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COMPARISON OF TRADITIONAL 60/40 PORTFOLIO

Endowment #1

10.1%

Endowment #2

7.6%

Traditional 60/40
Stock / Bond Portfolio

(

S&P 500 & Barclays U.S.
Aggregate Bond Index

6.5%

)
AVERAGE ANNUAL RETURNS OVER 10-YEAR PERIOD

Endowments may invest a smaller percentage of their assets in U.S. stocks and bonds and rely on alternative assets to
generate higher returns than those of traditional 60/40 portfolios.

Sources: Morningstar / Barclays US Aggregate Bond Index – October 2016
Wall Street Journal – September 21, 2016
The Yield Book - Citigroup Global Fixed Income Index – June 2016
Yale Endowment Report 2015 - investments.yale.edu/
Harvard University Report 2015 - www.hmc.harvard.edu/investment-management/performance-history.html
Disclaimer: Endowments have substantially different investment objectives and constraints than individual investors and as such, private equity
investments may be suitable for endowments but not for certain individuals. The reports sourced explain the allocation used by endowments.
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A LARGE UNIVERSE of POTENTIAL INVESTMENTS

Sources: 1Private Equity Growth Capital Council - Private Equity by the Numbers 2National Center for the Middle Market. Number of US Companies
with at least $10 million in revenue 3Bloomberg View – “Where Have All the Public Companies Gone?” - June 24, 2015 4Investment Company
Institute and Strategic Insight Simfund - ICI Investment Company Fact Book – 2014.
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WHY TRITON PACIFIC?
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INVESTMENT TEAM

CRAIG FAGGEN – CHAIRMAN AND CEO
Craig brings over 20 years of experience in developing and
implementing strategic initiatives and structuring numerous
large and highly complex capital markets transactions. Craig is
the CEO and a co-founder of Triton Pacific Group, the parent
company of private equity firm Triton Pacific Capital Partners
and TPIC’s SEC registered investment adviser. Craig received
his B.A in Economics from UCLA and a Masters Degree from
MIT.

IVAN FAGGEN – MANAGING PARTNER
Ivan brings over 40 years of strategic and transactional
experience to Triton Pacific Capital Partners through his
involvement with its portfolio companies and previous
position as one of seven Worldwide Directors at Arthur
Andersen. Ivan received a B.S. in Business Administration
from Wayne University and is a retired CPA.

JOE DAVIS – MANAGING PARTNER
Joe has over 20 years of experience in healthcare investing
and operations. Joe runs the firm’s healthcare investment
division, leveraging his prior experience as President of three
different healthcare service companies. Joe attended the
University of California at Irvine and was a finalist in the
Ernst & Young Entrepreneur of the Year Award Program.

TOM SCOTT – MANAGING PARTNER
Tom has more than 15 years of experience in origination and
execution of middle market private equity transactions across
a broad range of industries including business services,
specialty
finance,
consumer-oriented,
software
and
manufacturing. Tom has a combination of skills in the areas of
mergers & acquisitions, structured financings, and business
strategy. Tom received a BA from Dartmouth College.

BRIAN D. BUEHLER – PARTNER
Brian brings over 20 years of product development, distribution
and investment experience within financial services, commercial
real estate and private equity supporting over $2 billion of
investments. Mr. Buehler manages the firm’s capital markets
strategy as the President & Chief Executive Officer of Triton
Pacific Securities, dealer manager. Mr. Buehler received his B.A.
from Chapman University where he was granted the Bateman
Scholar Award.

“Defensible, Profitable and Scalable are
hallmarks of a healthy company.”
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Offers first series
of funds to
independent adviser
community.

Offers First & Only
public non-traded
fund focused on
Private Equity with
$5,000 minimum.1

Aggregate portfolio
companies value &
offerings of ~$1
Billion.

2015

TODAY

PROVEN SPONSOR - EXPERIENCED INVESTMENT TEAM
o Deep domain knowledge and expertise from sponsoring 50+ PE investment
partnerships into companies with an enterprise value of approximately $600 million
o 50+ years
experience

1Class

direct

private

equity

experience

A Common Shares / Public Registration / Business Development Company

and

120+

years

aggregate

business
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PRIVATE EQUITY

… the first and only public registered non-traded fund
focused on PRIVATE EQUITY for non-accredited
investors with a $5,000 minimum
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PORTFOLIO ALLOCATION STRATEGY:
GROWTH & INCOME

Blends Private Equity & Debt Securities
• Growth Oriented with Income
• Potential for Meaningful Capital Appreciation2
• Offers Enhanced Diversification Potential
1Allocations

may include a percentage of structured debt. 2There is no guarantee these objectives will be achieved and past performance does not
guarantee future results.
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PORTFOLIO ALLOCATION STRATEGY

Sources: 3. http://data.worldbank.org/indicator/SH.XPD.TOTL.ZS, 4. http://www.gartner.com/newsroom/id/2696317,
http://www.prnewswire.com/news-releases/software-global-industry-guide-300152070.html, http://www.zdnet.com/article/enterprise-software-spendto-reach-620-billion-in-2015-forrester/, http://www.reportlinker.com/p0191925-summary/Software-Global-Industry-Guide.html, 5. Source: Nation’s
Restaurant News - June 19, 2017 issue, 6. http://www.firstresearch.com/Industry-Research/Business-Services-Sector.html, 7.
http://www.bea.gov/iTable/index_industry_gdpIndy.cfm
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PRIVATE EQUITY PORTFOLIO INVESTMENT
Sector: Healthcare
Industry: Institutional Pharmacy
Security: Common Equity
INVESTMENT OVERVIEW1

Injured Workers Pharmacy (“IWP”), founded in 2001, is the leading specialty pharmacy serving patients
in the $8 billion Workers’ Compensation and Personal Injury claim markets in the United States. These
are highly specialized and complicated claims being paid largely by indemnity insurers as opposed to
traditional healthcare plans or Medicare. The workers’ compensation market is unique as each state
maintains its own complex rules including drug pricing, reimbursement processing and pharmacy
selection. IWP has developed expertise and systems that enable it to navigate the complicated, state-bystate, plan-by-plan billing process. The complex nature of managing through all these regulations creates
a natural barrier to entry and generally results in a much more stable reimbursement environment.
Each year, approximately 3 million U.S. workers make new claims related to injuries and illnesses
sustained in the workplace. Since medications are utilized in approximately 38% of injury cases (typically
to treat severe symptoms such as inflammation or extreme back and shoulder pain), obtaining
pharmaceuticals is a critical component of treatment for injured workers and an important step toward
their recovery and return to productivity. However, traditional pharmacy operations are designed to
accommodate the needs of more common “group health” insurance systems and are not properly
equipped to manage workers’ compensation pharmacy claims.

OPPORTUNITY HIGHLIGHTS

IWP Corporate Snapshot
Founded
Employees
States Shipped

2001
380
50

Patients Shipped in 2016

268,645

Prescriptions Filled in 2016

683,289

• Strong Patient Referral Base - IWP has a stable and growing referral network that contributes to a growing customer base. Its referral network consists of approximately 4,300
physicians and attorneys across 43 states allowing for a long-term base of predictable recurring revenue (average treatment lifecycle of 2.1 years).

• Large Market Opportunity with Positive Fundamental Drivers - Prescription drugs in workers’ compensation and personal injury claim markets are approximately $8 billion per annum

and are growing 5% per year.1 IWP handles no more than 3.7% of the addressable market and no more than 3% to 5% of worker’s compensation spending in most major state
markets, creating a long runway for growth.

• Strong Financial Performance - Revenues have grown by approximately 15% per year and earnings have grown at a rate of more than 31% per year from 2012 - 2016.
• Highly Experienced Management Team – The company’s management consists of professionals from leading workers’ compensation Third Party Administrators, Pharmacy Benefit
Managers, and institutional pharmacy organizations. Two former senior executives of Omnicare (a Fortune 500 provider of pharmaceuticals and related clinical and data
management services) are investors alongside Triton Pacific and active participants on IWP’s board.
1Source:

http://www.justfacts.com/healthcare.asp
Disclaimers & Notes: There is no guarantee that an investment into IWP will be profitable and may not be indicative of returns available to investors in Triton Pacific
Investment Corporation (“TPIC”). Prospective investors should consider the investment objectives, risks and charges and expenses of TPIC carefully before
investing. TPIC’s prospectus contains information about these important issues as well as other information about the Fund. A prospectus for TPIC may be obtained
by visiting our website at www.tritonpacific.com. Portfolio holdings and other fund metrics are subject to change. (1) This senior security has a liquidation preference
above all other classes of equity issuance.
18

PRIVATE EQUITY PORTFOLIO ADD-ON INVESTMENT
CA is Largest WC Market1

Sector: Healthcare
Industry: Institutional Pharmacy

INVESTMENT OVERVIEW
Chronic Care, Inc. d/b/a Modern Health Pharmacy (“MHE”), is a workers’ compensation home delivery
pharmacy operating exclusively in the State of California. Established in 1975, MHE is one of the largest
and most comprehensive Workers’ Compensation pharmacies in the state with a service area from
Sacramento to San Diego. MHE staffs multilingual representatives to serve California’s diverse
population, and communicates directly with physicians and attorneys to streamline the process. The
Company takes all major third-party drug cards and assists the patient and their support team with
authorizations, billing, seamless refills, and information related to the medications provided.
MHE represents a well-positioned niche WC pharmacy in Southern California. The cultural fit (people
and processes) aligns well with IWP and the MHE management team and staff brings a deep level of
expertise and understanding of the CA WC market.
The acquisition by IWP of CCI provides IWP entry into the largest workers’ compensation market in the
United States. The acquisition also expands IWP’s operational footprint to three locations - Andover,
MA, Phoenix, AZ, and now Monrovia, CA.

Work/Related/
Recordable/Injury/&/
Illness/(private/
industry)

%/of/employed

14,674,000/

360,500

2.45%

Texas

8,477,000/

198,800

2.35%

New/York

8,428,000/

143,400

1.70%

Florida

6,832,000/

NA

NA

Illinois

5,537,000/

125,100

2.26%

Pennsylvania

5,458,000/

156,600

2.87%

State

California

Employment

MHE Corporate Snapshot
Founded
Employees
Patients Shipped in 2016

1975
44
45,697

OPPORTUNITY HIGHLIGHTS

• California Market Opportunity is Significant – In 2013, CA represented approximately 12% of the total reportable occupational injuries in the U.S.

CA accounts for ~20% of all
WC claims and 25% of WC pharmacy spend nationwide. They key to operating in CA is intimate knowledge and management of the process. MHE is uniquely positioned as a
longstanding participant in the CA workers’ compensation pharmacy business.

• Highly

Complementary Fit for IWP – The addition of MHE to the IWP platform is strategically important and creates a true national footprint, and West Coast presence
enhances local market acceptance. Many synergies exist as well, including greater efficiency, rent arbitrage, shipping, volume and rebate improvement. Further, MHE improves
IWP’s positioning with the payor market.

•Strong

Financial Performance – Post-closing, IWP anticipates significant opportunity to improve profitability through greater efficiency, improved gross margins, and overall
acceleration in revenue growth. California represents the greatest revenue and EBITDA potential of any state.
Disclaimers & Notes
1Source: National Academy of Social Insurance and US Bureau of Labor Statistics.

There is no guarantee that this investment will be profitable and may not be indicative of returns available to investors in Triton Pacific Investment Corporation (“TPIC”). Prospective investors should
consider the investment objectives, risks and charges and expenses of TPIC carefully before investing. TPIC’s prospectus contains information about these important issues as well as other information
about the Fund. A prospectus for TPIC may be obtained by visiting our website at www.tritonpacificbdc.com. Portfolio holdings and other fund metrics are subject to change. (1) This senior security has a
liquidation preference above all other classes of equity issuance.
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POTENTIAL EXIT STRATEGIES1

REDEMPTION

LIST ON A
PUBLIC
EXCHANGE

MERGER

MICRO EXITS

QUARTERLY

1

For More Information regarding potential exit strategies, please see the prospectus.
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OFFERING & SUMMARY
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OFFERING SUMMARY

1As

INVESTMENT OBJECTIVE:

Growth & Income

STRATEGY:

Equity Focused Fund
• Core Buyout
• Structured Equity/Debt
• Senior Floating Rate Debt

EXTERNAL ADVISER:

Triton Pacific Adviser
• Experienced Private Equity Sponsor
• 50+ Private Equity Investments Partnerships
• Experienced Fixed Income Manager

DEALER MANAGER:

Triton Pacific Securities, LLC

OFFERING SIZE:

$300 Million / Offering Price of $13.46 per share1

TYPE:

Class A Common, Public Registration, Business Development Company

INVESTOR MINIMUM:

$5,000 per individual investment; $500 increments thereafter

SUITABILITY:

Net Worth of at least $70,000 and annual income of $70,000
or Net Worth of at least $250,0002

TAX REPORTING:

1099

DISTRIBUTION PAYMENT
SCHEDULE:

Monthly cash distribution; special cash or stock distributions;
All subject to approval by Board of Directors

PATHS TO LIQUIDITY:

Exit Strategy 5-7 years (List, Quarterly Redemption, Merger, Micro Exits)

of September 30, 20172 Some states may have higher suitability requirements.
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THANK YOU

