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MEETING FEBRUARY 23,2012
Agricenter International Banquet Hall

The Harahan Bridge Project
Presented by Greg Maxted

The Harahan Bridge spans the Mississippi River, connecting vibrant downtown Memphis, Tennessee and Arkansas. The city of Memphis and Crittenden County (AR) are interested in reopening the former roadways for bicycle and pedestrian traffic. A bikeway on the
north side of the Harahan Bridge will present spectacular views of Memphis and the Mississippi River.
In 1917, the bridge's roadways and approaches were purchased by the City of Memphis and Crittenden County. The roadways were in
service from 1917 - 1949, when the Memphis-Arkansas Bridge was completed. Thousands of cars used the Harahan Bridge to cross the
river safely each day, and for years, it was the automobile crossing south of St. Loius.
Greg Maxted is the Executive Director of the Harahan Bridge Project. Picture courtesy of Thomas R Machnitzki.
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The Construction Specifications
Institute
110 South Union Street, Suite 100
Alexandria, VA 22314
www.csinet.org
Founded in 1948, the Construction Specifications Institute is a
not-for-profit technical organization dedicated to the advancement of construction technology through communication, research, education and service. CSI serves the interests of architects, engineers, specifiers, contractors, product manufacturers and others in the construction industry.

SUBMITTING ARTICLES
Readers are encouraged to submit articles of interest within the
construction industry for publishing. Articles on individual projects whether currently in design, under construction, or recently completed are encouraged.
Any article and its related images must be submitted before
the 20th of the month preceding publication in order to meet
production deadlines. Any printed articles, photos or program
inserts should be forwarded to:
The Memphis PerSPECtive
Attn.: Ron Roberts

THE MAGAZINE
The Memphis PerSPECtive is published ten times a year by
the Memphis Chapter of the Construction Specifications
Institute. Appearance of products or services, name or editorial
copy does not constitute an endorsement by the Memphis
Chapter of CSI nor any of its members.
Circulation of The Memphis PerSPECtive includes over 275
people consisting of members of the Memphis Chapter of CSI,
members of the Memphis AIA Chapter, CSI Regional editors,
the CSI Institute and other interested persons nationwide. To
be included on future mailings, forward your name and
address and a check for $25.00 to the following address:
The Memphis PerSPECtive
P.O. Box 172349
Memphis, TN 38187-2349
You may also access a complimentary copy of The Memphis
PerSPECtive online at www.csimemphis.org.

MEMBERSHIP

Architects, engineers, contractors, and manufacturers—14,000
members strong—are in touch with one another through their
Construction Specifications Institute membership. CSI
provides contacts in the construction industry as well as
provides you up-to-date information to help you do your job
efficiently and effectively. Yearly Institute membership fee for
Professional, Industry, or Associate is $240 plus $40 Memphis
Chapter fee = $280; Institute membership fee for Intermediate
is $115 plus $40 Memphis Chapter fee = $155.00; and Institute
membership fee for students is $27 plus $10 Memphis Chapter
= $37.

Membership Info. - Janya Roland
479-899-7165
janyaroland@yahoo.com

1758 N. Reid Hooker
Eads, TN 38028
ronr5929@yahoo.com

Articles and images should be submitted in electronic format
via digital media or email.
Microsoft Word documents are strongly preferred for articles,

MAGAZINE ADVERTISING
The advertising rates for 10 issues of The Memphis
PerSPECtive in printed version and as published on the CSI
Memphis Chapter website (www.csimemphis.org) are as
follows:
5 Issues 10 Issues
One-Eighth Page

$125

$215

One-Fourth Page

$245

$430

One-Third Page

$330

$575

One-Half Page

$490

$860

Full Page

$900

$1,600

Get your company‘s name in front of a variety of industry
professionals—check out our magazine‘s circulation.

Tabletop Displays at Monthly Meetings
At each monthly meeting, the Chapter encourages Industry
Members to provide a table display of their product and/or
services for inspection and education of those attending the
meeting. After the meal and prior to the program, the displayer
will be given five minutes to address the group. The table
display is also encouraged to be represented during the social
hour and after the program for any questions by the attendees.
The presentation fee for this time is $25.00.
Table Top Info. - Mark Setterlund (901)-577-0566 or

Email: msetterlund@hbginc.com
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FEBRUARY MEETING PROGRAM
FEBRUARY 23, 2012
AGRICENTER INTERNATIONAL
7777 WALNUT GROVE ROAD
The Harahan Bridge Project
Presented by

Greg Maxted
Executive Director
ENTER AGRICENTER VIA S.E. ENTRY

TO ALL MEMBERS:
Please keep your profile updated with the Institute. Go to: www.csinet.org , log in by entering your
user name ( john@doe) and your password (your membership number). Click on "My CSI", then
"Update Your Profile" and check your data - revise as necessary.

February 2012
Schedule at a Glance:

Sun

Feb. 2 Groundhog Day

Mon

Tue

Feb. 14 Valentine‘s Day

Wed

Thu

Fri

Sat

1

2

3

4

Feb. 20 Deadline for February
PerSPECtive articles.

5

6

7

8

9

10

11

Feb. 20 Board Meeting -Smith Doyle
Office @ 5:30

12

13

14

15

16

17

18

Feb. 21 Deadline for reservations for
Chapter Meeting

19

20

21

22

23

24

25

Feb. 23 Chapter Dinner Meeting The Racquet Club: Social @ 5:30 PM;
Dinner @ 6:00 PM, Program @ 7:00 PM

26

27

28

29
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PRESIDENT’S MESSAGE FEBRUARY 2012

Charles F. Cooper,
CSI, CCCA
President
The CSI Memphis
Chapter
2011-2012

want you to do that. We want you to concentrate on your
professions. We also want you to further your careers by
attending as many certified educational courses as possible.
Okay, we know you are busy, and this next year may be
tougher than last year. Remember to take the time to
breathe and relax. At your CSI chapter meetings and other
functions, you can do just this; but only if you attend and
participate.

We have the second half of our CSI year just now starting,
and we have lots planned. In February, we will have a two
pronged Chapter meeting where we will honor our past
chapter presidents and also have a program about the proLet‘s all take a leap. We have an extra day in February
posed pedestrian walk over the Harahan Bridge. In March,
usually referred to as ―Leap Year‖. What will you do with
we will have our famous, 36th annual Products Display
this extra day? You could take this extra day and keep
Show and all day CEU-approved seminar sessions with a
your resolution to attend all CSI functions in 2012. If you
complimentary breakfast and lunch. In April, we will have a
wanted to be a little mean spirited, you could inform your
program on the legalities of LEED design. In May we are
children that Christmas will be a day later this year. Try
planning a possible field trip to view the ThyssenKrupp Eleexplaining ―Leap Year‖ to children. Wait, they are already
vator facility in Middleton, Tennessee. In June, we are
upset that Christmas will be a day late, so they really do not
planning our annual Golf Tournament, and we will close
care ‗why‘, only that Ole Santa will be delayed. HA! HA! I
out our year with the annual awards banquet..
am just joking about Santa and Christmas. My intention is
to get you to focus your attention on your CSI-Memphis
So, as you can see, we are going to be very busy, and that
Chapter.
extra day in 2012 will be used up rather quickly. We are
leaping ahead with motivation and confidence, and we
Now here is a good thought: you have an extra day to re
want you along for the ride.
Charles F. Cooper, CSI, CCCA, President of CSI Memphis

member your loved one‘s birthdays and anniversaries. We

Construction Contract Administration Series
Question:
If the contractor receives a supplemental instruction
or field order that the contractor believes involves extra work, the contractor should:
a. Notify the owner in writing of the extra costs claimed
and proceed with the work.
b. Proceed with the work and notify the A/E in writing
within 10 days of performing the work.
c. Stop all work.
d. Notify the A/E in writing and not proceed with the work
in question until a written change order is executed by both
parties to the construction contract.
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Answer ―D‖
From the AIA A201-2007:
ARTICLE 3 CONTRACTOR REVIEW OF CONTRACT
DOCUMENTS AND FIELD CONDITIONS
§ 3.2.4 If the Contractor believes that additional cost or
time is involved because of clarifications or instructions the
Architect issues in response to the Contractor‘s notices or
requests for information pursuant to Sections 3.2.2 or 3.2.3,
the Contractor shall make Claims as provided in Article 15.
If the Contractor fails to perform the obligations of Sections
3.2.2 or 3.2.3, the Contractor shall pay such costs and
damages to the Owner as would have been avoided if the
Contractor had performed such obligations. If the Contractor performs those obligations, the Contractor shall not be
liable to the Owner or Architect for damages resulting from
errors, inconsistencies or omissions in the Contract Documents, for differences between field measurements or conditions and the Contract Documents, or for nonconformities
of the Contract Documents to applicable laws, statutes,
ordinances, codes, rules and regulations, and lawful orders
of public authorities.
THE MEMPHIS PERSPECTIVE

The current big discussion for the student chapter is the
Student's Booth Design for the Products Display Show. This
project is being spearheaded by Mr. Hia Ly. Right now we
have just been kicking round some ideas and food for
thought, but I'm personally excited to see what the final
Thomas Elliott
product will be. As always, students are enthusiastic
President
about creative design solution and eager to show off some
CSI Memphis
talent. I believe this years design will be really great. We
Student Chapter
have established some early goals and deadlines to make
2011-2012
sure we stay on track and maintain student participation
through out the process.
The students have been discussing several topics of interest for the Spring semester. The First Annual Spring CSI
-Student Bowling Night, where students and parent chapter
Hello all!!! I hope that everyone had a great New Year. The
members get together and roll off some steam. The last
Spring Semester is off to a quick start and everyone is gettwo bowling events were very successful and this springs
ting into the swing of things. We are all back
should be even better. So keep your eyes open and we will
and have started planning another eventful year for the
get y'all an event date in the upcoming month. We are also
CSI-student affiliate chapter.
planning another visit to Nucor and a follow up trip to the
First, I'd like to say "thank you" to the U of M students
new Beale Street Landing which is currently under conthat participated in this years Products Display Show Poster struction. Some other site visit are up in the air right now
but when I hear any more detail I will be sure to let you
design competition. I think we have some really good enknow.
tries this year and look forward to seeing who will win.
Which reminds me , you need to take a few minutes and
I know for some of us this will be our last semester for
go to the chapter website(cismemphis.org)and vote on
undergraduate architecture school, so I hope to make this a
your favorite poster design for the Products Display Show. very eventful and fun last semester for all. I will be sure to
keep you posted on any upcoming events and plans. As
Your vote will help one lucky student earn $300.00 and
give them the opportunity to meet with several architecture always, thank you for your continual support and encouragement, we are very grateful. We appreciate all that you
firms around the city, plus some bragging rights for the
do for our organization and the University of Memphis.
year. So, please show your support and vote!

STUDENT AFFILIATE NEWS

MemphIS….SouthernRemix

downtown to a viable and walkable community; we built a
paved trolley line – the beautifully restored cars are hardly
Fixin’ It
reliable, basically empty, and the street is a trip hazOne can drive anywhere, walk to the corner or even step
ard. We dreamed of a five star hotel at the foot of Beale
out his front door and see things that need fixing. Memphis and Riverside; we are greeted by a half-demolished site of
is ripe for a good ol fashioned rehab. On the upswing, one rubble and weeds thick enough to be considered
might say that the city has a solid foundation. Now all we
trees. The list can go on and on. It is not all doom and
have to do is knock the dust off our tools and get to work.
gloom, but the status of the most recent dreams will be realized in the coming years.
We should be encouraged by the transformations made on
Beale Street over the past 40 or so years. As a reminder,
Memphis seems to almost get it right with each attempt. As
in the early to mid-70‘s, the street was a ghost town with
with any dream, it takes more than an initial push to beboarded windows, trash in the streets, and unkempt facome real. It takes shear will and determination. It takes
cades. It was like a backdrop from a bad movie. The only money and manpower. It takes commitment. It takes pride
problem was that it was real. It took the will of a few good
and a fearless attitude. Above all, it takes a clear vision
citizens to resurrect the street and its ambiance into an en- and forward-thinking planning. City Hall cannot do it
tertainment district, making Memphis a destination. It has
alone. It needs real leaders from the community to belly up
come a long way but the work is not complete. Beale
to the bar, bring forth strong visions for a prosperous future,
Street is but a small piece of the bigger puzzle.
and plans to make it happen. It needs leaders with connections, with finances, and that fearless attitude. It needs
Memphis wants an international audience and is attracting
US to band together, identify the problem and fix it.
them in small numbers. For me, it‘s just not enough because I know that WE can do better. At one time we
Send responses to letters@csimemphis.org.
dreamed of a world class arena; we built a pyramid – mothPlease note if you prefer them to be confidential.
balled for the past 10 years. We dreamed of restoring
February Issue 2012
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per kW hour, and they are guaranteeing that for at least the
next 10 years. Why are they doing this? To prevent purchas
ing power from other states during peak demand load
days. They pay through the nose for power purchased that
way.
AGRICENTER INTERNATIONAL SOLAR FARM
7. LightWave Solar has a 5kW system installed at their office and
they get about $1,000 back from the utility company each
year, meaning they don‘t pay for power at all.
The program focus was on the new Solar Farm project at the
8.
Average
solar panel size is 3.5‘ x 5‘.
AgriCenter as presented by David Weiler of Lightwave Solar and
included a world, national and regional overview. Lightwave Solar 9. Average solar panel output is 245 Watts, so a 5 kW system
would require 20 panels. More efficient panels are available
is out of Nashville and bring turn-key solutions and installations to
that boost the power range 20% per panel (300 Watts), but at
the table. John Charles Wilson, President of Agricenter Internaa premium.
tional, was in attendance and had many good things to say about
the speaker and his organization. Mr. Wilson also presented
10. Sharp solar panels are some of the best in the World and are
some financial details of the project.
being used on the Agricenter project.
The program objectives were to learn about the state of the Solar 11. LightWave Solar uses technologies made in Tennessee .
PV industry across the world, with more intent focus on the
12. The Agricenter Solar Farm will offset 2,400 tons of coal annu
State. The overview touched on partnerships with the Agricenter,
ally, which equates to 400 households.
site layout and equipment, financials, solar production, monitoring
13. The solar growth chart for the World indicates Germany is
and educational components, and lastly the benefits of Solar PV.
leading the World with 60% of all homes and businesses
What I took away from the program is as follows:
utilizing solar.
1. Federal Government subsidizes:
14. Former Governor Phil Bredesen is also involved in the Indus
try since leaving office, creating the Silicon Ranch Corp. which
a. Fossil fuels at a rate of 60%.
helps to finance solar projects in Tennessee.
b. Alternative ―Green‖ sources at a rate of 6%.
15.
Automakers in Tennesse, Nissan and Toyota, are looking into
c. Of that 6%, solar only gets about 2%.
installing solar at their production facilities as a directive from
2. The average household uses the equivalent of 6 tons of coal
corporate in Japan - due to what happened in Japan last year.
annually.
Conclusion: Solar is growing rapidly, and with the incentives avail3. The average residence requires a 5 kW solar system, and can
able across the country, looks like it might be a good fit for many
cost in the range of $20,000
–$ 70,000.
of our commercial and hospitality projects. It should be a critical
a. Systems must be commissioned since they are a power
component of our green initiatives when assessing which techgeneration entity.
nologies to consider. I am trying to get copies of the graphs he
4. Commercial, for profit, companies can get subsidies and re
showed us in his PowerPoint presentation and will pass on if he
bates from MLGW, TVA and the Federal government equal to sends them.
approximately 66% of the system installation cost.
5. Residential customers can get subsidies and rebates equal to
Respectfully submitted,
about 33% of the system installation cost.
6. MLGW & TVA are purchasing electricity. If your system gener Dennis Elrod, AIA, CSI
ates at $0.20 per kW hour, while you are only paying $0.10

JANUARY 2012 CHAPTER MEETING

David Weiler, LightWave Solar, presents Chapter
program on status of solar power nationally, state
wide and locally, particularly at the Agricenter
PAGE 6

John Charles Wilson, President of Agricenter
International, outlines his relations with Light
WaveSolar, TVA, State of Tennessee and others.
THE MEMPHIS PERSPECTIVE

FEBRUARY 2012 CHAPTER MEETING

Greg Maxted is the Executive Director of the Harahan
Bridge Project. Leading this Memphis non-profit to
convert the abandoned roadways on the Harahan
Bridge into a bicycle/pedestrian crossing of the Mississippi River. Mr. Maxted is the co-founder of the project
and the energetic voice behind the concept. He can
be found at meetings across the mid-south explaining
the project and raising awareness. The Harahan
Bridge Project also advocates greenway projects
across Shelby County; Bike lanes on North Parkway,

extending the Shelby Farms Greenline, (East and
West), the Chelsea Ave Greenline, the South Memphis
Greenline and a bike/ped bridge over the Loosahatchie
River at Benjestown.
Mr. Maxted‘s work has been made possible by his association with Mr. Charles McVean. They see the
Harahan as high profile project that will garner public
support and spur imagination for what can be done in
Memphis and the mid-south.

JANUARY 2012 CHAPTER MEETING CONTINUED

Overview of the large crowd at the January
Chapter Meeting: Foreground - Lisa Namie, Dan
Brewer and Bernard Zawada w/ new member,
Mike McDaniel
February Issue 2012

(Photos courtesy of Charles Cooper)

Another overview of crowd: Foreground- Randall Haynes, Ron & Pam Shirley, Robert Valentine w/students, Dustin Collins, Thomas Elliott &
Hy Lai
P AGE

Construction Project Delivery Methods

By Hans Dietrich Faulhaber, CSI, AIA ©2011| brg3sarchitects

when bids were secured for municipal projects in New England in
the United States. It was popularized by the United States government when it was determined to be a more fair and equitable
means of procurement. This method also pitted the contractor
and designer against one another creating the adversarial relationship that is sometimes observed in the construction process
even today. There have been many famous construction projects
but none as large as the Hoover Dam where the bids were (at
$48M US) only $24K higher than the estimated construction cost.
Most projects in the writer‘s lifetime have been constructed using
this method.

The purpose of this article is to give the reader an elementary
understanding of the various construction project delivery methods available in contemporary construction. All of these methods
have their own set of advantages and disadvantages and thus
application to a given construction project. The reader is encouraged to research the historical aspects of these construction
methods in greater detail in order to form more knowledgeable
The advantage of using this method of construction project delivand informed opinions of these methods.
ery is that (in theory) the owner will receive the lowest price to
Introduction
construct the project based on the bids received. The reality often
Construction projects can be delivered in a variety of different differs from the theory in that there exists opportunity to bid low
ways contractually. The most common today is the bid project and make up the difference during the construction process by
where a number of contractors bid on a given project and the low- modifications to the contract based on scheduling problems or
est bona fide bid received from that contracting pool is awarded errors perceived and sometimes actual ―errors and omissions‖
the contract. However, there are other means to this constructive found in the documentation. Even with contractual language statend and the purpose of this article is to explore the other options ing the contractor shall not ―take advantage of documented discrepancies‖, change orders will occur and some with unrelenting
available to bring a building project to physical reality.
frequency. So what could be perceived as the primary advantage
Construction Project Components
is also the inherent disadvantage due to the potential extra and
unanticipated costs associated with it.
Construction of any project essentially has three components:
quality, price and time. If any one of these components is compro- The Design Bid Build method of construction project delivery is
mised it will directly affect the other two. The chosen contract de- likely the most common means of construction project delivery in
livery method can and often does have a direct affect on each of the US. Other global regions employ this to a much lesser degree
these components. This can occur in good ways where the de- opting for a more ―known quantity‖ and less risk. But as noted, in
signer works with the contractor and owner to arrive at an eco- the United States there are more construction projects that have
nomical design taking into consideration quality and design having used this method than any other and that will likely be the case for
beneficial schedule affects. Conversely this can occur in not so the near future.
good ways where value engineering is employed with or without
any regard to either quality or design and the affect on the sched- Negotiated Contracts
ule is minimal.
The Negotiated Contract method of construction project delivery is
defined as the means to award a construction contract without
Design Bid Build
having the project competitively bid. A Negotiated Contract is one
Design Bid Build is the most common means of having a con- between an owner and a contractor or an owner and multiple construction project built. As the name implies, the project is first de- tractors. In the second scenario there might be a construction
signed, then put into the market place to solicit bids based on the manager who administers the contracts. The Negotiated contract
design documentation and then built. This method too has its ad- contains terms that are agreed upon by both parties prior to the
vantages and disadvantages and can be the most risky method to execution of the agreement. With this method there are typically
use. This method more or less became popular during the indus- contracts required for a designer with the owner and the contractrial revolution where it was determined the only equitable means tor with the owner. The level of risk is lower because of the negotiof awarding a construction contract was based on price.
ated aspect of the agreement: the ―known quantity‖.
A project becomes a ―paper‖ reality when a design contract is
executed between and owner and an architect. Once this occurs
there are a number of activities that take place that lead to the
creation of what is known as: ―bid documents‖. Bid documents are
graphic drawings and written specifications that will impart to the
reader the requirements for the construction of the building or
facility. These documents form the contractual basis from which
the contracts for construction will be realized.
As the name implies the documentation for this method of construction project delivery will be the traditional set of drawings and
specifications or project manual. The documents will be completed and put in ―plan houses‖ or otherwise released for pricing
to a given pool of contractors. Changes to these documents prior
to bid are accomplished by traditionally issued addenda.

The documentation that is furnished by the designer for this
method of construction project delivery is the traditional set of
contract documents with drawings and specifications or project
manual. The drawing format can be tailored to match the construction and schedule. Typically documentation delineating project scope or the entire project documentation is available to the
contractor prior to commencing with negotiations. This method of
project delivery is very useful where phasing or multiple sub contracts are required. Having the contractor on board prior to final
pricing allows the constructor to impart cost data and scheduling
information to the Owner and architect prior to awarding sub contracts. This also allows the negotiating contractor to discover areas of ambiguity in the documentation prior to commencing with
construction thus lowering the likelihood of modifications (change
orders) during construction.

Competitive bidding has been in existence since before 1850
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Construction Project Delivery Methods Cont.
Often Owners want to commence a project with a contractor with
whom they have had successful past professional experiences.
Perhaps the contractor has constructed a building for them or
managed a construction contract. Regardless of the reason, this
method has its own set of advantages and disadvantages that the
owner must consider prior to executing a contract.
Commonly the contractor is a known entity prior to making the
decision to negotiate a contract. When this is the case, the contractor is notified, the project parameters including project size,
budget and other critical requirements are defined and the negotiations commence. If not the owner might invite selected contractors to provide specific contractual information and a construction
proposal for consideration based on the aforementioned project
parameters. The proposal will have the direct construction costs
that will ultimately be paid by the owner to construct the facility.
The proposal would also include guidelines for the amount the
Owner could expect to pay in the event of a modification of scope
to the project. For example the general conditions or overhead
cost which include a variety of direct costs to the contractor are
compiled and conveyed as either a percentage cost based on
construction cost or an actual dollar amount that is also based on
construction or other historical data. Regardless of which method
is selected the Owner will fund the contract sum based on the
general contract for construction and any change orders that result during the course of construction.

aspect of business and industry especially government contracts with military contractors. Almost
every labor contract that is in existence is a negotiated contract.
Even though these examples do not directly relate to a negotiated
construction contract, the purpose of making them known is to
point out that negotiated contracts have a long and somewhat
vital existence. Because of the nature of the negotiated contract
the level of risk is lower. Without this form of agreement, wars
might start, workers might strike and buildings might not be
erected. This method of construction project delivery is certainly
one that deserves special merit.
The advantage of a negotiated contract is that all parties to the
contract take part in crafting the terms. In a construction related
negotiated contract the general conditions costs are agreed upon
giving the Owner a level of security knowing what costs he can be
expected to pay and knowing that those costs are fixed contractually. This can also be a disadvantage if the markets become depressed or the project experiences a negative event such as a
structural failure or other anomaly that could potentially cause a
delay in the completion of the project.
Negotiated contracts work best when all parties fully understand
all aspects of the contractual relationship and are willing to ―give
and take‖ in the negotiations. Negotiated contracts usually, but not
always, come into existence between parties who have a known
history and are thus ―known quantities‖. As has been pointed out,
this type of contractual arrangement has a long history which
speaks of mutual advantages to both the Owner and Contractor.

Negotiated contracts have been in existence for a long time.
There are records of negotiated contracts going back as far as
1650. I posit that negotiated contracts existed before that time,
perhaps not in the same format but they existed nevertheless.
Contemporary negotiated contracts are found in almost every

THIS ARTICLE WILL BE CONTINUED IN THE NEXT ISSUE.
Hans will continue with Design Build, Fast Track, Integrated
Project Delivery and Construction Management methods of
project delivery.

Historical Highlights

seconded by Morgan Fields (2nd VP) and passed.

We continue:
February, 1972: President Ben Waller‘s ―President‘s Message‖ promoted attendance at the upcoming Region 5
conference in Birmingham by stating that, ― What an accomplishment it be for the Memphis Chapter, which is the
region‘s largest chapter, to capture the prize for the largest
percentage of members present.‖ At the Board meeting
(2/4/1972), Henry Carls, Membership Chair, presented
eight new applicants for membership in CSI-Memphis. All
eight were approved by the Board.

February, 1992: Tommy Smith (Chapter President/
Membership Co-chair) reports that the current Chapter
membership stands at 157. Charles Cooper (Ass‘t Treasurer) reports that the January Chapter meeting was attended by 40 reservations and 11 walk-ins. Bill Kaiser
(PDS Chair) reports that – as of 1/20/92 – 32 booths have
been reserved.

February, 2002: President Louis Medcalf in his
―President‘s Message‖ announces his disapproval of the
proposed change to the Institute By-laws which would dissolve all membership classifications from ―Professional,
Industry, Associate, Intermediate‖ to only one designation
February, 1982: The February Board meeting considered
– ―Professional‖ (The By-law change failed). PDS Chair,
the following motion by Chapter Treasurer, David Wallace:
Charles Cooper, announced that the PDS was sold out.
Referring to the GSR Conference, 3/25 in Knoxville, ―The
Chapter (shall) pay all fees for registration and banquet
plus $60.00 for travel and lodging not to exceed $1,200.00 Ron Roberts, CSI, CCS
Chapter Historian
for (the) entire conference budget‖. The motion was

February Issue 2012
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DEMPSIE B. MORRISON SCHOLARSHIP FUND CAMPAIGN
Dear Ladies and Gentlemen:

ARROW OF PROGRESS
$ 8,000.00

The Dempsie B. Morrison Scholarship Fund campaign for 2012
is in full flight. The Memphis Chapter CSI honors the memory
of Dempsie B. Morrison, Jr., FCSI and gives talented Architectural students at the University of Memphis the opportunity to
further their education during these difficult economic times.

$ 7,000.00

The contributions collected by the Memphis Chapter CSI are
matched by the University of Memphis, allowing two Architectural students each year to receive this valuable full scholarship.
Your continued support is very important to the Scholarship
Fund as the cost of tuition at the University of Memphis continues to increase every year (11% increase was approved for
Fall 2011).

$ 6,000.00
61%

$ 4,880.00

The 2012 Contribution Form lists the current levels of participation. Please take a moment to look at the levels of participation. Your contribution is deductible with the IRS.
Please send your check and completed 2012 Contribution
Form (Page 7) to:
Dempsie B. Morrison Scholarship Fund
Farrell-Calhoun Paint
221 E. Carolina Ave.
Memphis, TN 38126
Your generosity is greatly appreciated.
Thank you,
Julie Varnado

Have YOU Responded?

Dempsie B. Morrison Scholarship
Fund

1375 W BRIERBROOK GERMANTOWN, TN
38138
STEPHANIE LUTTRELL PHONE: 901.590.1751

www.spectrumlightco.com
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Dempsie B. Morrison Scholarship Fund
Committee Meeting, 1/26/2012
These two fellers showed up at the meeting:
L/R: ―What! Me worry?‖ and ―Don‘t touch my hat!‖

THE MEMPHIS PERSPECTIVE

DEMPSIE B. MORRISON SCHOLARSHIP FUND, INC.

2012 CONTRIBUTION
LEVEL OF PARTICIPATION:
___

DIAMOND

($500+)

___

PLATINUM

($400)

___

GOLD

($200)

___

SILVER

($100)

MY IRS-DEDUCTIBLE CONTRIBUTION: $______________

NAME:____________________________________________
ADDRESS:_________________________________________
_______________________________________
PHONE: ___________________FAX:________________
E-MAIL:___________________________________________
MEMORIAL:

____________________________________

Send acknowledgement to: ________________________________________________________
________________________________________________________
________________________________________________________

Please mail this form with your IRS-deductible contribution to:
Atten: Julie Varnado
Farrell-Calhoun Paint
221 E. Carolina Ave.
Memphis, TN 38126
Make check payable to: Dempsie B. Morrison Scholarship Fund, Inc.

January Issue 2012
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MEMPHIS CHAPTER OF THE
CONSTRUCTION SPECIFICATIONS INSTITUTE

Products Display Show 2012
REGISTRATION FORM

TUESDAY, MARCH 13, 2012 — MEMPHIS, TN — 4:30pm-8:30pm

SUSTAINABLE MEMPHIS!!
The largest sustainability trade show in the Mid-South area.
_______________________________________________ BOOTH FEES:
COMPANY NAME
CSI MEMBERS $475.00 NON-MEMBERS $575.00
_______________________________________________ EARLY PAYMENTS BY 12/31/2011 DEDUCT $25.00
OR MULTIPLE BOOTHS DEDUCT 10% FROM BOOTH
BOOTH SIGN NAME
FEES
_______________________________________________
BOOTH DETAILS:
ADDRESS
EACH 10‘x10‘ BOOTH SUPPLIED WITH ONE
_______________________________________________
DRAPED TABLE (ADD $40.00 EA. ADDITIONAL
CITY
TABLE), DUPLEX ELECTRICAL OUTLET (IF NEEDED,
_______________________________________________ ADD $40 EA., YES____ NO____ ), TWO CHAIRS,
TWO NAME BADGES, AND ONE BOOTH SIGN
STATE ZIP
_______________________________________________ BOOTH PREFERENCE (ON FIRST-RESERVED BASIS):
1._____________ 2. _____________ 3. ____________
_______________________________________________ TOTAL NUMBER OF BOOTHS NEEDED: _____________
TOTAL NUMBER OF TABLES NEEDED: _____________
PHONE
_______________________________________________
BADGES NAMES (SUPPLIED 2 PER BOOTH, ADD $5.00
FAX
_______________________________________________ EA. ADDITIONAL):
CSI MEMBER NO.
_______________________________________________ 1._____________________________________________
CONTACT E-MAIL
2._____________________________________________
_______________________________________________
CONTACT NAME

COMPANY WEB ADDRESS

3._____________________________________________

FOR ADDITIONAL
INFORMATION CONTACT

Ron Roberts
P 901.497.5506 F 901.850.1367

ronr5929@yahoo.com
MAKE CHECKS PAYABLE TO:
CSI MEMPHIS CHAPTER
MAIL TO: CSI PRODUCTS SHOW SALES
1758 NORTH REID HOOKER RO
EADS, TN 38028
P AGE 1 2
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1.
2.
3.
4.
5.
6.
7.
8.
9.
10.
11.
12.
13.
14.
15.
16.
17.
18.
19.
20.
21.
22.
23.
24.
25.
26.
27.
28.
29.
30.
31.
32.
33.
34.

Pub Table
Bar
Pub Table
Eat
Southeast Associates
Ingersoll Rand Security
Southern Architectural Sales
Southern Architectural Sales
Southern Architectural Sales
Parasol Awnings
United Elevator
State Systems, Inc.
Eat
Pub Table
Bar
Pub Table
Eat
Eat
Eat
Ludowici Roof Tile
Dow Corporation
Carlisle Syn Tec
Clear Advantage Lighting
Valentine Coatings
National Guard Products
Eat
Eat
Applied Technology Group
Christie Cut Stone
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35.
36.
37.
38.
39.
40.
41.
42.
43.
44.
45.
46.
47.
48.
49.
50.
51.
52.
53.
54.
55.
56.
57.
58.
59.
60.
61.
62.
63.
64.
65.
66.
67.
68.

Benjamin Moore
Dupont Tyvek
Armstrong World Industries
LightWave Solar
BPI
BPI
Brandon Company
Brandon Company
Ferrell-Calhoun
Translucent Design
Sika Sarnafil
Sherwin-Williams Paint Co.
PPG Industries
GAF Materials
Marvin Windows and Doors
Moran Sales
M.W. Escue Company
Johns Manville
Solar Defense Glass Tinting
Acme Brick
Chicago Metallic Corporation
Sealant & Waterproofing Supply
Quest Construction Products
KTM & Associates
Townsend Door & Hardware
U. S. Gypsum

69.
70.
71.
72.
73.
74.
75.
76.
77.
78.
79.
80.
81.
82.
83.
84.
85.
86.
87.
88.
89.
90.
91.
92.
93.
94.
95.
96.
97.
98.
99.
100.
101.
102.

Pillar Group
Montgomery Martin Contractors
Warthan Associates
Lunday & Associates
General Shale Brick
Natural Stone & Tile
Natural Stone & Tile
Perlkins Everitt Lighting & Controls
Hilti
TAMKO Building Products, Inc.
Tri-State Supply Solutions
Soprema
Spectrum Lighting & Controls
Pella Windows
Bishop Architectural
Delta Door & Hardware
Memphis/Shelby County Office of CCE
ThyssenKrupp Elevator
Simpson StrongTie
Better Business Bureau of the Midsouth
IIDA
Shelby Farms Park Conservancy
NAWIC
Dillard Door & Security
Gates Lumber Co.
Gates Lumber Co.
Smith Doyle Contractors
Euclid Chemical
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Memphis Chapter Leadership ’11 -’12
Title

Name

Email

Phone

Fax

President
President - Elect
Vice President
Vice President .
Secretary
Ass. Secretary
Treasurer
Asst. Treasurer
Past President
Student President

Charles Cooper
open
Mark Setterlund
Ron Shirley
Jay Sweeney
open
John Bigham
open
Scott Guidry
Thomas Elliott

ccooper@smithdoyle.com

(901)213-3993

(901)213-3994

msetterlund@hbginc.com
rshirley@euclidchemical.com
Jsweeney@brg3s.com

(901)577-0566
(901)355-8306
(901)260-9600

(901)529-0889
(901)837-0437
(901) 521-1337

jbigham@bighamroof.com

(901)606-8254

(901)465-8039

sguidry@archimania.com
taellitt@memphis.edu

(901)507-4412
(901)550-8711

(901)527-5018

09-12 Board
09-12 Board
10-13 Board
10-13 Board
08-11 Board
08-11 Board

Harvey Wilmoth
Wally Bostelmann
Ron Roberts
Mashall Burks
Ron Spurlin
Mark Thoss

hwilmoth@pickeringfirm.com
wjbost@bellsouth.net
ronr5929@yahoo.com
mburks@acrylabs.com
rspurlin@brick.com
mthoss@montgomerymartin.com

(901)726-0810
(901)877-3733
(901)850-1367
(901)299-6904
(901)755-9400
(901)374-9400

(901)272-6912
-----(901)850-1367
(901)273-1357
(901)755-6502
(901)374-9402

Academic Affairs
Co-Chair
Awards
Co-Chair
Banquet/Christmas
Co-Chair
Certification
Co-Chair
Chapter Operations
Co-Chair
Conferences/Conv.
Co-Chair
Database
Co-Chair
Education
Co-Chair
Fellowship
Finance
Co-Chair
Golf Tournament
Co-Chair
Historian
Co-Chair
Membership
Co-Chair
Magazine Ads
Co-Chair
Magazine Editor
Asst. Editor
Nomination
Planning
Co-Chair
Product Display Show
Co-Chair
Programs
Co-Chair
Publicity
Co-Chair
Scholarship
Co-Chair
Table Top
Co-Chair
Technical
Co-Chair
Bylaws/Chap. Oper.
Web Management

Scott Guidry
O. B. Harris
Dennis Elrod
Angela Cassidy
Bryan Donnaud
Charlotte Cooper
Edith Washington
Harvey Wilmoth
Jim Neison
Carl Drennan
Mike Zielinski
Mike McDaniel
Charlotte Cooper
open
Harvey Wilmoth
Kent Kile
Wally Bostelmann
Jim Neison
Carl Drennan
Randell Haynes
Ron Shirley
Ron Roberts
Don Manley
Janya Roland
open
Jon Shrack
Jay Sweeney
Danny Clark
Ron Roberts
open
Tommy Smith
John Bigham
Ron Roberts
open
open
Charles Cooper
Mark Thoss
Lance Escue
Julie Varnado
Ken Malone
Mark Setterlund
open
Tommy Smith
Mike Eckles
Byron Graves
Scott Guidry

sguidry@archimania.com
obharris@memphis.edu
delrod@hgbinc.com
angela.cassidy.ac@gmail.com
bryan@solardefensetint.com
charlotte.c@comcast.net
edithconnects@aol.com
hwilmoth@pickeringfirm.com
jimneison@bellsouth.net
cdrennan@campbellroofing.com
maz.ecc@comcast.net
mmcdaniel@burrcole.com
charlotte.c@comcast.net

(901)507-4412
(901)531-6901
(901)577-0524
(901)438-5965
(901)756-9398
(901)377-8063
(901)692-2474
(901)726-0810
(901)754-6571
(901)372-8400
(901)652-5612
(901) 452-9676
(901)377-8063

(901)527-5018
(901)531-6902
(901)529-0889

hwilmoth@pickeringfirm.com
kkile@ppg.com
wjbost@bellsouth.net
jimneison@bellsouth.net
cdrennan@campbellroofing.com
rhaynes@baldwinshell.com
rshirley@euclidchemical.com
ronr5929@yahoo.com
dmanley1@bellsouth.net
janyaroland@yahoo.com

(901)726-0810
(615)347-4572
(901) 877-3733
(901)754-6571
(901)372-8400
(901)462-4145
(901)355-8306
(901)850-1367
(901)757-5378
(479) 899-7165

(901) 272-6912
(615)251-1885
-------------(901)372-8404

jschrackco@gmail.com
Jsweeney@brg3s.com
ndidanny@gmail.com
ronr5929@yahoo.com

(901)382-1580
(901)260-9673
(731)664-0068
(901)850-1367

(901) 521-1337
(731)668-1718
(901) 850-1367

Tsmithacs@bellsouth.net
jbigham1@comcast.net
ronr5929@yahoo.com

(901)387-1006
(901)606-8254
(901)850-1367

(901) 372-3777
(901) 465-8039
(901) 850-1367

ccooper@smithdoyle.com
lance@mwescue.com
julievarnado@farrellcalhoun.com
kmalone3@comcast.net
msetterlund@hbginc.com

(901)213-3993
(901)374-9400
(901)861-5502
(901)526-2211
(901)853-8400
(901)577-0566

(901) 213-3994
(901)374-9402
(901)861-5510
(901)525-8574
(901)853-1792
(901)529-0889

Tsmithacs@bellsouth.net
har1eyfx@comcast.net
bgraves6@bellsouth.net
sguidry@archimania.com

(901)387-1006
(901) 210-1899
(901)386-6779
(901)507-4412

(901)372-3777
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mthoss@montgomerymartin.com

(901)754-9573
-------(901)272-6912
------(901)372-8404
-------(901) 458-9640

(901)837-0437
(901)850-1367
(901)757-5478

(901)527-5018
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CSI NEEDS YOU
For Membership, Fellowship and Leadership
Call a CSI Leader Today and Volunteer
CSI – MEMPHIS CHAPTER MISSION STATEMENT
In order to enhance the process of creating and sustaining the built environment, CSI – Memphis Chapter:
Will provide opportunities for persons in the construction industry to receive cutting edge information regarding construction documents, practices, methods and materials
Will promote individual career advancement and enhancement of leadership and communication skills by offering opportunities to participate in local, regional and national events that provide continuing education,
leadership, development and beneficial networking experiences.
Will support students, aspiring to construction industry careers, by providing individual and group mentoring,
by providing guest lecturers for academic institutions, by supporting CSI student affiliate activities and by providing student scholarships.

EDITH WASHINGTON RECEIVES AWARD

President Charles Cooper presented Edith with the
―Presidential Commendation‖ Award for her work as
Certification Chair and CDT Class organizer during
the FY10-11 term during the Certification Committee
meeting on 1/17/2012.
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