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All About…
THE INSTITUTE
Construction Specifications Institute
99 Canal Center Plaza, Suite 300
Alexandria, VA 22314
www.csinet.org
Founded in 1948, the Construction Specifications Institute
is a not-for-profit technical organization dedicated to the
advancement of construction technology through
communication, research, education and service. CSI
serves the interests of architects, engineers, specifiers,
contractors, product manufacturers and others in the
construction industry.
THE MAGAZINE

SUBMITTING ARTICLES
Readers are encouraged to submit articles of interest
within the construction industry for publishing. Articles on
individual projects whether currently in design, under
construction, or recently completed are encouraged.
Any article and its related images must be submitted
before the 20th of the month preceding publication in
order to meet production deadlines. Any printed articles,
photos or program inserts should be forwarded to:

The Memphis PerSPECtive
Attn: Duke Walker
612 North 5th Street
Memphis, TN 38107
or
dukeonbass@yahoo.com

The Memphis PerSPECtive is published ten times a year
by the Memphis Chapter of the Construction
Specifications Institute. Appearance of products or
services, name or editorial copy does not constitute an
endorsement by the Memphis Chapter of CSI nor any of
its members.

Articles and images should be submitted in electronic
format via digital media or email.

Circulation of The Memphis PerSPECtive includes over
275 people consisting of members of the Memphis
Chapter of CSI, members of the Memphis AIA Chapter,
CSI Regional editors, the CSI Institute and other interested
persons nationwide. To be included on future mailings,
forward your name and address and a check for $25.00
to the following address:

Magazine Info. Contact - Duke Walker 901-355-6208

The Memphis PerSPECtive
P.O. Box 172349
Memphis, TN 38187-2349
You may also access a complimentary copy of The
Memphis PerSPECtive online at www.csimemphis.org.
MEMBERSHIP

Architects, engineers, contractors, and manufacturers—
14,000 members strong—are in touch with one another
through their Construction Specifications Institute
membership. CSI provides contacts in the construction
industry as well as provides you up-to-date information
to help you do your job efficiently and effectively. Yearly
Institute membership fee for Professional, Industry, or
Associate is $240 plus $40 Memphis Chapter fee = $280;
Institute membership fee for Intermediate is $115 plus $40
Memphis Chapter fee = $155.00; and Institute
membership fee for students is $27 plus $10 Memphis
Chapter = $37.
Membership Info. - Rachel Gardner 901-577-0598
Email rachelgardner33@yahoo.com
For contact information on any Board Member or
Committee Chair, see inside the back cover for a
complete listing including phone and fax numbers
as well as available email addresses.
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Microsoft Word documents are strongly preferred for
articles, minus tabs and any other formatting . All images
must include a date and caption. If printed photographs
are submitted, please include SASE

MAGAZINE ADVERTISING
The advertising rates for 10 issues of The Memphis
PerSPECtive in printed version and as published on the
CSI Memphis Chapter website (www.csimemphis.org) are
as follows:
One-Eighth Page
One-Fourth Page
One-Third Page
One-Half Page
Full Page

5 Issues 10 Issues
$125
$215
$245
$430
$330
$575
$490
$860
$900
$1,600

Get your company’s name in front of a variety of industry
professionals—check out our magazine’s circulation.
Advertising Info. Contact - John Schrack 901-362-1850
Email jschrackco@gmail.com

Tabletop Displays at Monthly Meetings
At each monthly meeting, the Chapter encourages
Industry Members to provide a table display of their
product and/or services for inspection and education of
those attending the meeting. After the meal and prior to
the program, the displayer will be given five minutes to
address the group. The table display is also encouraged
to be represented during the social hour and after the
program for any questions by the attendees.
The presentation fee for this time is $25.00.
Table Top Info. - Danny Clark 901-774-8150
Email ndidanny@bellsouth.net
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We hope that you had a great one!

Schedule at a Glance

Sun

Mon

Tue

Wed

Thu

January

Fri

Sat

1

2

3

4

5

6

7

8

9

10

11

12

13

14

15

16

17

18

19

20

21

22

23

24

25

26

27

28

29

30

7 -Spec Chat Mtg.
20 PDS Committee Meeting 11:30—
1PM Perkins @ Poplar and Highland
21 Chapter Board Meeting 4PM
Racquet Club
21 Chapter Meeting: 5:30 PM-Racquet
Club: Jeb Fields of Commercial
Advisors

31
Please visit csimemphis.org for the latest information on all CSI Memphis Chapter activities.
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President’s Message

Pam Davidson ,CSI
Happy New Year! Hope everyone’s Christmas holiday
was wonderful
Back in December, I attended the Pearl Harbor Survivor’s luncheon at the Naval Base in Millington. My father in law was unable to attend this year due to health
issues. As I have said in past messages, please remember our young men and women that are serving our
country. Freedom is not free. If any of our members
have a son or daughter serving our country, please let
me know as we would like to recognize them in our
monthly magazine. Kent Kile’s son is in the Navy and
stationed in Japan with the VAW-115 ―Liberty Bell‖
Squadron of the 5th Air Wing. They are attached to the
USS George Washington. Please remember his son.
As we start the New Year, we all have an important
part in our Chapter. Whether you are on a committee
or not, your attendance at any board meeting and
chapter meeting is really important. Ask a co-worker
or someone you know to come to one of our meetings.
When I began as Chapter President back on July 1,
2009, my mission statement was ―Taking care of Members‖. That is still my goal. We as a chapter have a lot
to offer the construction industry. You all have been
hearing a lot about the ―Emerging Professionals‖, CSI
Memphis Chapter has so much to offer these young
professionals, as well as students in our Student Chapter. We all know that you cannot learn everything in a
textbook, and to have mentors, as I had, when I joined
CSI twenty years ago, can make a big difference in
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your career. It will take all of us to make the Memphis
Chapter a success. I hope to see each of you at the
chapter meetings. And to all the Committee Chairs and
Co-Chairs, thank you for your commitment to your
committee.
For the January Chapter meeting, Jeb Fields with Commercial Advisors, will be our guest speaker. I am encouraging everyone to come to this meeting and hear
Jeb. Jeb will be presenting the ―Memphis Growth- A
Revelation of Opportunity‖. I look forward to hearing
Jeb speak of any ―prospects‖ that are considering relocating to Memphis. Our meeting will be on Thursday,
January 21st at the Racquet Club on Sanderlin. Social
hour is 5:30, dinner 6:30, and program is 7:30. Call or
email your reservation or cancellation by January 19th
- 3:00 p.m. Dinner cost is $20 for members and nonmembers and $10 for students. Cash or check at the
door or go on line for pay-pal at www.csimemphis.org.
Spouses are always welcome to attend.
Pam Davidson, CSI
Memphis Chapter President
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Student Affiliate President’s Message
Please accept my apology on behalf of our CSI students
and myself for lack of timely communication with you and
poor attendance at parent chapter activities this semester. We regret these incidents in light of the continued
support from CSI Memphis. We students appreciate the
mentoring and encouragement from the members, the exposure from the product show, as well as the financial
support from the awards and scholarship committees.
I have had a discussion with Mr. Mason about actions
that I can take immediately to help reverse undesired appearances. These will be initiated to the extent permitted
by our conflicting night class requirements this fall and
expanded during a less-restrictive spring schedule.
Thank you for your patience.

Drake Young, CSI-S Student Chapter President

Dear CSI Memphis Student Affiliate Members:

Drake Young, CSI-S

The CSI Memphis Chapter is proud to announce the 2010
Products Display Show Student Poster Competition. As in
years past, we have opened this competition to student
affiliate members in search of well designed marketing
materials for the upcoming show. The poster must include
the following information:
―2010 Products Display Show‖
―The largest CSI Chapter Trade Show east of the Rockies‖
―Tuesday, March 16, 2010‖
―4:30pm-8:30pm‖
―Agricenter International Showroom‖
―Dedicated to the memory of William E. Bill Kaiser‖
―In Honor of John D. Norman, CSI, CCS, CCPR, CCCA‖
Image of John Norman (to be provided by CSI Memphis).
This image should be imposed on the poster in one corner,
and is not meant to detract from the theme.
The theme of this year’s show is ―Advancing to New
Heights‖. Please format your poster on an 11 x 17 layout
either portrait or landscape. All submissions must be
turned in to Scott Guidry by Noon Friday 15 January 2010
in both JPEG and PDF format. Scott’s email address is
sguidry@archimania.com.
We look forward to the student submissions, and look forward to yet another successful Products Display Show.
Kate Bidwell, CSI-S

T H E M E M P H I S P E R S P E C T I VE
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Membership Report

January Meeting
Memphis Growth—A Revelation of Opportunity

At the end of every year, New Year’s Resolutions
abound and we tell ourselves that this is the year
we’re finally going to do it! I’m finally going to lose
the weight! I’m finally going to take that trip! I’m finally going save money! I’m finally going to
___________________ (enter your resolution here)!
While you’re making your resolutions, I have one
suggestion to add:
I’m going to take full advantage of my CSI Memphis
Chapter membership in 2010!
Here are a few ideas for maximizing your Chapter
membership in 2010:
 Set a goal to attend all the Chapter Meetings in
2010.
 Participate as a Chapter Committee Chair/CoChair or Member.
 Invite 3 people each month to attend the Chapter
meetings with you
 Get to know 1 new member at each meeting
Take the CDT exam.

This presentation has been developed exclusively by
Commercial Advisors to educate others about the economic engine for the growth of the Memphis region, the
infrastructure to support that economic growth, and the
challenges and opportunities in the community. The
Roadshow is comprised of public information and research Commercial Advisors has gathered, analyzed,
reformatted and presented across the region to groups,
clubs, companies, and many others over the last 15
years.

This is just another step towards making 2010 YOUR
best year ever! On behalf of the Membership Committee, I send to you best wishes for a happy, healthy
& prosperous New Year.
Welcome our New Member for October 2009
Jason Drennan, John J. Campbell Company
For 2010, the Membership Committee has resolved to
double our efforts toward reaching 50 new members
for 50 years Goal. We can’t accomplish it without
YOU! Please continue to invite people to our Chapter meetings and forward any potential new member
contacts to the Membership Committee for follow up.
Invite members of other organizations like AIA, IIDA,
IFMA & USGBC to join our organization as well.
Thank you for helping us grow!
Nikole H. Daniels, CSI, CCCA, Membership Co-Chair

ATTENTION: Please take advantage
of our new online registration by visiting
www.csimemphis.org to register for monthly
membership meetings and programs.
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Presented By:
Jeb Fields
Vice President
Commercial Advisors, LLC
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Thank you for your continued support and dedication to CSI and the Memphis Chapter. We look forward to seeing you for the meeting.

PS Remember to wear your pin!

Wade Lunday and
Associates Inc.
Manufacturers Representatives
Division 7

Firestone Building Products:
Single-Ply - EPDM, TPO, and PVC
Systems
Asphalt - BUR systems, SBS and
APP Modified Systems
Tapered and Flat Insulation Systems
also
Georgia Pacific: Dens-Deck
Gibsom-Homans: Cements and Coatings
Memphis (901) 854-6746
Little Rock (870) 942-1463
Fax (870) 942-5810
T H E M EM P H I S P E R S P E C T I V E
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SpecQuest

Increasing Specification Knowledge from One Another

SpecTopic January 2010

Memphis Chapter CSI

Products, BIM, and MasterFormat
Thomas Smith, RA, CCS, CSI, SCIP

Introduction
To understand how BIM (Building Information Model) will ultimately relate to how products are specified, selected, and ultimately incorporated into a building or improvement to real
property is a topic worthy of serious exploration, evaluation
and discussion by all participants involved in the design and
construction process. The purpose of this article is to facilitate
discussion as to how BIM will ultimately impact the present
process either for the good or as a detriment to those involved.
BIM has the potential of improving the design and construction
so long as it does not undermine the current fundamental process. Although there have been many advancement in construction technology in the past decades, the basic legal roles and
relationship of the participants have basically remained unchanged since established by the 1918 Landmark Spearin Case
known as the Spearin Doctrine even with the advent of designbuild, construction management and integrated project delievery.
The basic process of design and construction can best be defined as the incorporation of tangible personal property (i.e.
building products) into real property. This process involves
many participants, each performing being responsible for a
specific defined role

quirements established in the reviewed documents by a lawfully
licensed contractor, a compliant facility will result to the extent
that the documents prepared by the design professional and
determined to be compliant by the construction code enforcement authority i.e. building official.
If the plan is successfully created and properly executed, the
owner will become the beneficiary of a facility which has utilized the above process. The degree to which this process is
successful will be the degree to which the owner’s expectations
of obtaining a quality facility on time, and within budget will be
realized.
Building Products Defined - Traditionally
After writing an article for the Memphis PerSpective a few
years ago titled ―Product Confusion – Understanding and Using
Part 2 Products‖, an article in which I attempted to define different categories of products. In the article I went on to identify
and define the following five basic types of underlying building
products so as to enable a specifier to prepare better specifications.
Field assembled products
Shop assembled / fabricated products
Manufactured products or systems

Building Products and Participants

Pre-engineered shop assembled/fabricated products

The role of the architect in the capacity of design professional
in responsible charge is to facilitate, on behalf of an owner an
assemblage of building products combined into multi-systems
and assemblies forming a legal facility consisting of functional
spaces located on an identifiable contiguous parcel of real
property. The architect is also legally charged with creating
and assembling the documentation required for the process
which culminates into signed and sealed documents consisting
of plans and specifications (contract documents)

However after completing the article I had a sudden realization
that as a specifier, each time I prepared a specification section
what I was actually providing was a contractual definition of a
building product.

Once signed and sealed, the contract documents are then submitted and subjected to a review process by an enforcement
authority charged with indicating any deficiencies and requiring correction prior to issuing a building permit to a licensed
contractor to construct or build based upon reviewed documents signed by the building official.
When the building products are selected and incorporated into
the facility or the Work is executed in accordance with the re-
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Pre-engineered systems.

A second realization with respect to defining a product came
when provided with five different roof warranties by Carl Drennan, a respected roofing subcontractor. Each warranty defined
the same basic assemblage of roofing components differently.
This caused me to realize that although the specifier defined a
product in the specifications, the manufacturer defined a product by the manufacturer’s warranty and product literture.
In a subsequent discussion with Carl I remarked that a problem
in construction is that these two definitions are hardly, if ever
the same. Upon which Carl replied that as a subcontractor, he
was actually the facilitator between the manufacturer and the
specifier who had to somehow to reconcile the two different
definitions (clean version). This exchange provided both of us
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with a completely different perspective on the purpose of the
submittal process.
It also made me realize the importance of the building product
manufacturer in both the design and construction process.
Without the manufacturer providing warranties for their products, as well as the testing of products for regulatory compliance and compliance with accepted industry standards.

get‖ what is indicated is what the owner gets - nothing more or
nothing less. Not the intended results, not the tested results, or
not the wished for results. The design professional has a responsibility as a professional to ascertain the aesthetic, functional, and operational requirements of the owner as well as
the regulatory requirements for a facility and translating those
requirements into construction documents.

It is from the drawings and specifications that the contractor
and building material suppliers extract the information needed
to construct a building. There are literally thousands of prodWith the advent of BIM and three dimensional building modelucts available for inclusion into a project. The completed drawing computer programs such as Revit, the way building prodings and specifications will indicate requirements for hundreds
ucts are being defined is being fundamentally altered. Now
instead of building products being defined by the specifications, of products which may be selected by the contractor for inclusion into to completed facility. However the completed facility
they are being defined to a much greater extent by the manufacturer’s and third party vendors of content to be incorporated will only contain a small fraction of those available. The purinto a Revit model. A visit to websites such as Arcat, SmartBim pose of the process – whether by the current traditional process
by Reed Data Services, AutoDesk and others wll provide access or by BIM - is to have the most cost effective products of the
highest quality incorporated into the facility in the shortest peto many three dimensional objects for inclusion into the docuriod of time. The question, will BIM ultimately be more efficient
ments. These products may be either manufacturer specific or
than the current process?
they may be generic depending upon how provided. Will this
trend usher in a new era as to how products will be selected?
MasterFormat and BIM
Will product selection become the exclusive domain of the designer with little input from the contractor? Will the need for
It was reported this past August at the Gulf States Region Conthe submittal process be eliminated? Will these run afoul with
ference in Little Rock that the reason for CSI to cease support of
professional registration laws? These are all legitimate quesMasterFormat 95 was because that MasterFormat 04 was better
tions which will eventually require answers and will more than
suited for BIM. This assertion I find somewhat puzzling since
likely rely on the court system to provide the answers.
MasterFormat 95 basic structure was based up and organizaMeans of Communication and BIM
tional structure for products and activities whereas the fundamental structure of MasterFormat 04 is based upon an internationally concept of ―work results‖ not recognized by legal
It appears that BIM may be redefining the various roles of the
precedent in the United States.
design and construction professionals how communications
occur between design and building professionals. Will communications between the Architect and Owner as well as the com- It is proposed by OmniClass that building products be defined
munications between the Owner and Contractor be significantly by a separate table for products which would be different from
changed? Will construction documents in the future be a virtual work results. Revit families are based on neither MasterFormat
model of the building or continue to be tang able legal docu95 or 04 but rather the organizational elemental structure of
ments? Will the creativity of the design professional be releUniFormat. To use work result as the basis for BIM seem to
gated to nothing more that assembling a group of prebelie the current trend of manufacturer’s providing warranted
prepared objects into a virtual model? One must ponder the
products into a built facility.
following question, does the architect wish to create tangible
architecture or virtual architecture only accessible by the use of Conclusion
a computer. Had Frank Lloyd Wright allowed Mr. Kauffman to
In conclusion the entire design and construction industry may
stifle his creativity, arguable the world greatest piece of architecture would have nothing more that a well designed residence need to think long and hard before moving head long into a
with the view of an obscure waterfall.
new untried and untested process. The entire industry needs to
view this new technology through the prism of how the current
process can be improved, not altering the current process or
A fundamental truth I learned years ago with regard to comthe traditional roles of the designer, owner, constructor, and
puter programming is that a computer program cannot be dematerial suppliers. It appears that BIM may be redefining the
signed to balance a check book until first the programmer can
balance a check book manually. The same principal applies to various roles of the design and construction professionals how
a building information model the product information contained communications. Unless BIM is approached cautiously and in a
very deliberate manner the profession benefiting most from BIM
within a BIM will be no better that the product information
may not be the design and construction but rather the legal
available from the manufacturers in a non-BIM environment.
profession. Today tools such a MasterFormat may not work for
Construction documents as presently defined are the current
the future.
BIM. Until products as defined by manufacturers can be comThis topic will be discussed at the February 4th SpecQuest
municated in a clearly and concisely by manufacturer’s manuluncheon. Contact Tommy Smith at (901) 387-1006 or
ally this information cannot be effectively incorporated into a
tsmithacs@bellsouth.net to sign up.
building information model. The drawings and specifications
Building Products Defined by BIM

indicate the results. To paraphrase ―what you see is what you

T H E M EM P H I S P E R S P E C T I V E
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CSI Memphis Christmas Celebration

Fellow CSI members:

Ms. Susan Morgan, event planner.

The Chairman and Co-chairman of the Holiday/Awards
banquet committee, Dexter Varnell and Brian Donnaud,
investigated the suitability of the Woodruff-Fontaine
House Museum located at 680 Adams Avenue for our
annual Christmas party.

Digital photos that were later turned into a PowerPoint
demonstration were taken of both the WoodruffFontaine House and the James Lee House. This PowerPoint demonstration was shown to the CSI board of directors during their regular meeting held on November
16, 2009. The Woodruff-Fontaine House Museum was
selected as the location for the Christmas party.

The Woodruff-Fontaine House was originally constructed in 1870 as a Victorian mansion and is located
in the section of Adams Avenue that was once known as
Millionaires Row. This section of the city is also known
as Victorian Village.
I visited the Woodruff-Fontaine House Museum on November 11, 2009. I was given a tour of the WoodruffFontaine House Museum and the James Lee House by
P A G E 10

The James Lee House is located on Adams Avenue directly adjacent to the Woodruff-Fontaine House Museum on the east side. Low rent apartment buildings are
located directly across the street from the James Lee
House. High rise buildings containing Section 8 apartment units are located down the street on Adams Avenue. Victorian mansions once occupied the sites now
occupied by these low rent apartments and Section 8
J ANUARY I SSUE 2 0 1 0

housing units.
The Association for the Preservation of Tennessee Antiquities (APTA) has accepted the responsibility of maintaining the Woodruff-Fontaine House Museum and the
James Lee House. The APTA is the oldest state wide
nonprofit historic preservation organization in the state
of Tennessee and the fourth oldest in the nation. Since
1951 the APTA has been preserving and maintaining
historic sites that play an important role in Tennessee's
rich cultural heritage. The mission of the APTA is to promote and encourage active participation in the preservation of Tennessee's rich historic, cultural, architectural
and archeological heritage through restoration, education, advocacy and state wide cooperation. The APTA is
composed of volunteers who are interested in preservation, who donate their time to maintaining these properties. Their only income is from the rental of the Woodruff-Fontaine House Museum, banquets, weddings, and
private donations.

this stairway could be constructed today is to study the
existing stairway and replicate it. It is also my opinion
that this stairway could not be constructed today if the
existing stairway were to be demolished. Pictures of this
staircase that I took during my visit are attached to this
article.
The ability to utilize construction materials and methods
has been lost in the past in history. The Roman Pantheon, constructed of concrete, was constructed in the
second century AD. The use of concrete in construction
in this manner was lost and forgotten for hundreds of
years during the dark ages.
The utilization of scarce taxpayer dollars toward the
historic preservation of the James Lee House is not going to happen. It will therefore be up the private sector
to provide the necessary funds towards this effort.

The volunteer members of the APTA have done a beautiful job in maintaining the Woodruff-Fontaine House
Museum.

Memphis CSI chapter members that attended this party
had the opportunity of donating funds toward historic
preservation. $6.00 of the $25.00 admission price went
toward this effort. Ms. Susan Morgan was available at
These volunteers have been unable to properly maintain all times during the party to answer any questions that
the James Lee House because of a lack of funding. This any member might have had concerning the Woodruffonce beautiful Victorian mansion has been severely
Fontaine House Museum or historic preservation.
damaged by vandalism and a leaking roof. This beautiful mansion will eventually have to be demolishe
Bryan Donnaud and myself hope that everyone enjoyed
unless the lack of funding issue can be resolved.
the meal and had a great time at the party.
APTA will request a release of the responsibility of
maintaining the James Lee House when their lease is up
in 2011. It is the desire of APTA that the James Lee
House be sold to a private entity that has the necessary
resources to restore the James Lee House and thereby
prevent its demolition. The Center City Commission has
been suggested as a possible entity that could assume
this responsibility. The Center City Commission was the
feature speaker at our latest chapter meeting.

Dexter Varnell, PE, CSI, CDT, Chairman
Holiday/Awards Banquet Committee

The purpose of the Memphis chapter of CSI is to educate individuals collectively and individually in the science of building construction. Construction quality utilized in historic buildings is superior to construction
quality utilized the construction of new buildings in
many instances. I would challenge any specification
writer in the Memphis CSI Chapter to write a specification on the construction of the grand staircase in the
Woodruff-Fontaine House Museum. The construction of
this staircase is even more amazing considering that it
was accomplished in the 1870's before the advent of
electricity, power tools, modern adhesives and modern
construction fasteners. It is my opinion that the only way
T H E M E M P H I S P E R S P E C T I VE
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PDS Committee Report

Certification
IT'S NOT TOO LATE!

December 15, 2009
We got off to a slow start, but things have picked up
over the past two weeks.
To date we have 46 exhibitors committed to our big
event on Tuesday, March 16,
2010, at the AgriCenter International Showroom.
That’s about 90 days from the
writing of this article. With our super sales staff,
Wally Bostelmann, Mark Thoss and Gary Cofer, the
selling of the remaining booths is a foregone conclusion.
The student chapter has initiated their poster contest
with the theme of our 2010 PDS, ―Advancing to New
Heights‖. The poster contest offers students the opportunity to use their talents and to earn a nice reward from the Chapter for the winning poster. We
also look forward to the student’s award winning
booth display,
Our Show this year will be honoring one of our past
members, John D. Norman. John was not only a
leader in our Chapter for many years, but was also a
big booster of the PDS, His firm’s booth each year
was always prominent in its display, not to mention
John’s choice of costume.
We look forward this year, our 35th consecutive Products Display Show, to the participation by not only our
current member’s firms, but also by many of our old
members as well.
You will find in this issue of the PerSPECtive the latest
―Exhibitor Floor Plan‖, along with the list of exhibitors
and a registration form. Pull out the form, fill it in and
send it to the fax number or address given on the
form.
Next month’s report should see many more exhibitors
signed up for the big annual event in the mid-south’s
construction industry.
Ron Roberts, CSI, CCS
2010 PDS Committee Chair

CDT (Construction Document Technologist) CERTIFICATION STUDY CLASSSES sponsored by the Memphis
Chapter have just started. If you missed the first class,
please feel free to register and attend the upcoming
classes. All instructors have successfully passed the examination and have years of experience in their fields.
Instructors include architects, engineers, specifications
writers, contract administrators and former facilities managers. Earn an industry recognized certification and expand your knowledge of construction documents.
SPECIAL NOTICE TO AIA INTERN DEVELOPMENT
PROGRAM (IDP) PARTICIPANTS
CSI Certification Programs have been approved by
NCARB for the following training units:
CSI Construction Documents Technologist (CDT) Certification
Maximum Training Units Allowed: 5
CSI Construction Specifier (CCS) Certification
Training Category A - Specifications and Materials Research
Maximum Training Units Allowed: 5
CSI Construction Contract Administrator (CCCA) Certification
Training Category B - Construction Phase—Office
Maximum Training Units Allowed: 5
A copy of your certificate must be submitted to NCARB
to receive credit. (Note: this cannot be combined with
EPC activities for satisfaction of minimum training units
in this area.)
ATTENTION PROFESSIONAL ENGINEERS:
CSI Certification classes count as 1-PDH (Professional
Development Hour) for each 50 minutes of class time.

DO NOT MISS THIS OPPORTUNITY!
For class dates, location and time, cost and detailed information go to:

www.csimemphis.org
If you have questions, call:

Edith Washington, FCSI, CCS - Chairman - 901-692-2474
Harvey Wilmoth, PE, CSI, CDT Co-Chairman - 901-726-0810

P A G E 12
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November Meeting

Chapter members seated ready for program to begin

Chapter members are ―all ears‖ listening to Andy

On November 19, 2009 the program presented to the
Memphis Chapter of CSI was meant to inform and
educate the attendees on the ups and downs and twists
and turns of the redevelopment practices for future
downtown growth which is considered to be the heart
and soul of Memphis.

Chapter President-Elect, Charles Cooper, introduces
program speaker

Mr. Andy Kitsinger, VP of Planning and Development
for the Memphis Center City Commission, presented
the program. Andy did an excellent job of explaining
the ins and outs of redeveloping the downtown area.
There are many things to consider when trying to overcome the obstacles that get in the way and finally having a successful project that will add value to the community in areas such as building retrofits, historical
structures or facades, the politics, and needs by the
supporting and opposing factions.
There is a lot that goes on behind the scenes that the
general public never knows about. He was kind to
mention this but really gave no specifics and this is
probably understandable in light of the politics and
possible egos involved.
CSI had close to 40 people in attendance and there
was a favorable response to Mr. Andy Kitsinger’s program. I want to thank Andy for being with us and presenting the program and I also want to thank all CSI
members and guest in attendance.

Speaker, Andy Kitsinger, CCC, presents the program
T H E M E M P H I S P E R S P E C T I VE

Charles F. Cooper, CSI, CCCA
President-Elect
12/15/09
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Maximizing Memberships
In the late 70’s and very early 80’s Meredith Escue
thought/dreamed about becoming a Manufacturers’
Representative Agency and in 1982-83 founded M. W.
Escue Company. He put together a business plan to
guide him through some ―uncharted waters‖. Meredith’s
background up to this time was selling residential products for Celotex Corporation. This involved creating/
nurturing relationships with building supply dealers and
distributors. It was at this time he met the late John Norman and Paul Norman, while selling them Celotex Polyiso for commercial roofing applications. He liked what
he saw and he got encouragement from them to take
the risk of opening his M/R Agency. His wife, Meg, was
very supportive, too. Together they decided, if they didn’t make a go of it, he could always go back to work in
building product sales with another manufacturer.

(name at the time) work together traveling AR, MS, LA,
W & M TN, AL, FL Panhandle with sales calls to Architects and Engineers, Distributors, Contractors. The company facilitates AIA seminars, works with A/E in assisting with specifications, does training and road shows
with their distributors and contractors, job site visits/
inspections when necessary, and makes sales calls with
their distributors.
On a sad note: Meredith lost his best friend of 60
years, Marvin Neely, this past October 8th. Marvin had
worked for M. W. Escue Company since 2001 as an Architectural Sales Representative. He was such a positive
force and influence in our company and our business
and is truly missed by all of us. Marvin was so professional in everything he did, and he loved his job. When
he wasn’t feeling well, he could still tell a clean joke,
give encouragement, and offer his famous laugh.

At the very start the manufacturer’s who had the most
interest in talking with him were commercial interior finWe just do our best at ―Professionally Representing Our
ish manufacturer’s. After some time, he slowly transiPrincipals‖ in this great industry!
tioned into other product sectors; he believed his real
market niche was representing those principals who had
products for the exterior building envelope from slab to Funny Facts:
wall to roof.
While serving in the Air Force during Vietnam – MereIn 1985 he got a huge break while attending a meeting dith had a guard monkey – named Bobo.
The group of families that lived in their compound used
with a manufacturer of hard coat EIFS. This company
used Foamular extruded polystyrene rigid board insula- Monkey’s in lieu of dogs since Monkey’s were vegetarition with their system. UC Industries manufactured Foa- ans and would not eat the spoiled meat that intruders
mular and they had two high level management people would throw over the wall to sicken dogs and gain entry.
at the meeting. He met them and they liked his background and asked if he would be interested in becoming their sales representative for this area. M.W. Escue He got the name ―Joe‖ between grade school and middle school when he went to a new school and thought
Company has been representing/selling Foamular for
the name ―Meredith‖ sounded like a girl name. The first
25 years. He truly enjoys selling and promoting insulation and our other product lines to the commercial mar- day of school when the teacher’s were doing introductions and it came to him to introduce himself – he stood
ket. As a matter of fact, most of our core principals
up and said he goes by the name ―Joe‖.
have been with us for minimum of 15 years.
To this day – several people still call him ―Joe‖ – includM.W. Escue Company has been fortunate to represent
ing his wife and family members.
some of the best companies in our industry when it
Lance Escue
comes to: Insulation, Waterproofing, Liquid Applied
Air/Moisture/Vapor Barriers; Below Slab Vapor Retarders/Barriers; Concrete Penetrating Sealers/Hardeners/
Colors; Chemicals for New Construction Cleaners and
Penetrating Sealers for Masonry; Masonry Ties/
Anchors; Flashing Materials; Preformed Expansion
Joints and Sealant Systems; and Form Release Agents
and Treatments. There is synergy with all of our products; they are complimentary to each other.
Today, Meredith and son, Lance Escue, who joined him
in 1991 after graduating from Memphis State University
P A G E 14
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MEMPHIS CHAPTER OF THE
CONSTRUCTION SPECIFICATIONS INSTITUTE

INVOICE
TUESDAY, MARCH 16, 2010—MEMPHIS, TN—4:30pm-8:30pm
DATE: ___________/ ___________/ ___________

REMIT TO:

ATTN:

RON ROBERTS
PRODUCT SHOW BOOTH SALES

ADDRESS:

1758 NORTH REID HOOKER
ROAD EADS, TN 38028
P: 901.497.5506 F:
901.850.1367

ronr5929@yahoo.com
THE FOLLOWING BOOTHS ARE RESERVED FOR YOUR COMPANY:

ITEM

QTY.

COST

BOOTH SPACE 10’x10’
No. of Booths
CSI MEMBERS
NON MEMBERS

($475.00)
($575.00)

NA
x(

)

EARLY REGISTRATION WITH
PAYMENT PRIOR TO 12/31/09
DEDUCT $25.00 FOR SINGLE BOOTH
OR 10% FOR MULTIPLE BOOTHS

$

.00

—$

SUBTOTAL

$
NAME BADGE
2 PER BOOTH INCLUDED
$5.00 EACH ADDITIONAL

x(

)

$

.00

x(

)

$

.00

ELECTRICAL OUTLET
$20.00 EACH
TABLE
1 PER BOOTH INCLUDED
$40.00 EACH ADDITIONAL
SUBTOTAL

$

TOTAL

$

Print this form and mail with payment
Make checks payable to CSI-Memphis Chapter
P A G E 16

ALL FEES MUST BE PAID
BY MARCH 01, 2010
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31
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64
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65
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67

54

37

26
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2
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68

CSI

99

53

39

24

25
38

11

70

51

40

23

12

89

98

90

97

91

79

81

49

42

21

72

80

13

71

50

41
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SEMINAR
ROOM “C”

10

U OF M

BBQ

8

SEMINAR
ROOM “B”
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T

96

92

78

73

48

43

20

95

93

77

74

47

44

ENTRY

94

76

75

46

45

EA EA
T
T
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R

SHOWROOM

TUESDAY, MARCH 16, 2010—MEMPHIS, TN-4:30pm-8:30pm

AGRICENTER INTERNATIONAL

LOADING

MEMPHIS CHAPTER OF THE
CONSTRUCTION SPECIFICATIONS INSTITUTE

044
110
3
10

5
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Updated: 12.16.09

Service to Our Country, CSI Members and Family

Kurtis Kile, USN
Nice letter, Pam (President’s Message – 12/09).
Thanks especially for the comments about our service
men. My son (Kurtis Kile) is in the US Navy and is
stationed in Japan with the VAW-113 ―Liberty Bell‖
Squadron of the 5th Air Wing. They are attached to
the USS George Washington. This is his first year
away from home at Christmas.
We are 100% behind what he is doing, but you really
miss the one’s you love more at the holidays. I’ll miss
your Christmas Party this year, but would like to express my appreciation to you and your board in your
leadership of Memphis CSI. Even though Nashville is
my home Chapter.
I feel especially close to you all too. My best wishes
to all of you for a Merry Christmas and a Blessed
New Year!

Happy New Year!

Broad, Highest
Quality Product
Line

David Ozment

Kent Kile, CSI
Kurtis Kile’s mailing address:

901–323–1155
3163 Poplar Avenue

Kile, Kurtis A.
VAW-115
Unit 25428
FPO AP
96601-6430

Memphis, TN 38111

(We are kicking off this column with this issue of the
PerSPECtive. If you have any member of your family,
past or present, who have served our country in the
marine corps, army, navy, air force or coast guard,
and you would like to share their story with us, just
send us the message (with a photo, please) to: Byron
Graves at bgraves6@bellsouth.net or via US mail:
6243 Ivanhoe Road; Bartlett, Tennessee 38134.)
P A G E 18

Architectural Paints
Industrial Coatings
Floor Surfaces
Specifications Services
Decorator Services
Planning Samples and Tests
On-Site Follow-Up Inspections
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Memphis Chapter Leadership ‘09-’10

OFFICERS
President
President - Elect
Vice President -Ind.
Vice President -Prof.
Secretary
Ass. Secretary
Treasurer
Asst. Treasurer
Past President
Student President

Name
Pam Davidson
Charles Cooper
Carl Drennan
Ron Roberts
Jay Sweeney
Julie Varnado
John Bigham
Wally Bostelmann
Gary Copeland
Drake Young

Email
pdavidson@allenhoshall.com
ccooper@smithdoyle.com
cdrennan@campbellroofing.com
ronr5929@yahoo.com
jsweeney@trojungbrannen.com
julievarnado@farrellcalhoun.com
jbigham@bighamroof.com
wjbost@bellsouth.net
gcope@bellsouth.net
jdyoung2@memphis.edu

Phone
(901) 261-4671
(901) 213-3993
(901) 372-8400
(901) 850-1367
(901) 260-9600
(901) 526-2211
(901) 606-8254
(901) 877-3733
(901) 761-5655
(931) 200-1961

Fax
(901)
(901)
(901)
(901)
(901)
(901)
(901)

BOARD OF DIRECTORS
09-12 Professional
09-12 Industry
07-10 Professional
07-10 Industry
08-11 Professional
08-11 Industry

Harvey Wilmoth
Wally Bostelmann
Byron Graves
Mike Eckles
Edith Washington
Danny Clark

hwilmoth@pickeringinc.com
wjbost@bellsouth.net
bgraves6@bellsouth.net
meckles@assabloydss.com
edithconnects@aol.com
ndidanny@bellsouth.net

(901)
(901)
(901)
(901)
(901)
(901)

(901) 272-6912

COMMITTEE CHAIRS
Academic Affairs
Co-Chair
Awards
Co-Chair
Banquet/Christmas
Co-Chair
Certification
Co-Chair
Chapter Operations
Co-Chair
Conferences/Conv.
Co-Chair
Database
Co-Chair
Education
Co-Chair
Fellowship
Finance
Co-Chair
Golf Tournament
Co-Chair
Historian
Co-Chair
Membership
Co-Chair
Magazine Ads
Co-Chair
Magazine Editor
Nomination
Planning
Co-Chair
Product Display
Co-Chair
Programs
Co-Chair
Publicity
Co-Chair
Scholarship
Co-Chair
Table Top
Co-Chair
Technical
Co-Chair
Bylaws/Chap. Oper.
Web Management

Gary Cofer
Stewart Joe
Gary Copeland
Scott Guidry
Dexter Varnell
Bryan Donnaud
Edith Washington
Harvey Wilmoth
Jim Neison
Cliff Watson
Bryan Wardlaw
Mike Zielinski
Tanya Guidry
Mary White
Harvey Wilmoth
Mary White
Wally Bostelmann
Jim Neison
Cliff Watson
Ron Spurlin
Gary Copeland
Ron Roberts
Don Manley
Rachel Gardner
Nikole Daniels
Jon Shrack
Jay Sweeney
Duke Walker
Charles Cooper
Gary Copeland
John Bigham
Ron Roberts
Gary Cofer
Charles Cooper
Pam Davidson
Randall Haynes
Carl Drennan
Jack Moran
Julie Varnado
Danny Clark
Mark Setturland
Tommy Smith
Mike Eckles
Byron Graves
Scott Guidry

gncofer@bellsouth.net
sbga_usa@yahoo.com
gcope@bellsouth.net
sguidry@archimania.com
dvarnell@dextervarnell.com
bryan@solardefensetint.com
edithconnects@aol.com
hwilmoth@pickeringinc.com
jimneison@bellsouth.net
cmwatson@bellsouth.net
bwardlaw@gallet.com
ziel123@comcast.net
tanya.guidry@hilton.com
mwhite@pickeringinc.com
hwilmoth@pickeringinc.com
mwhite@pickeringinc.com
wjbost@bellsouth.net
jimneison@bellsouth.net
cmwatson@bellsouth.net
rspurlin@brick.com
gcope@bellsouth.net
ronr5929@yahoo.com
dmanley1@bellsouth.net
rachel.gardner33@yahoo.com
ndaniels@selftucker.com
jschrackco@gmail.com
jsweeney@trojungbrannen.com
dukeonbass@yahoo.com
ccooper@smithdoyle.com
gcope@bellsouth.net
jbigham1@comcast.net
ronr5929@yahoo.com
gngcofer@bellsouth.net
ccooper@smithdoyle.com
pdavidson@allenhoshall.com
randallhaynes@comcast.net
cdrennan@campbellroofing.com
moransales@bellsouth.net
julievarnado@farrellcalhoun.com
ndidanny@bellsouth.net
msetterlund@hbginc.com
Tsmithacs@bellsouth.net
meckles@assabloydss.com
bgraves6@bellsouth.net
sguidry@archimania.com

(901) 388-8687
(901) 531-6901
(901) 761-5655
(901) 507-4412
(901) 753-7677
(901) 756-9398
(901) 692-2474
(901) 726-0810
(901) 754-6571
(901) 767-0656
(901) 396-3055
(901) 652-5612
(901) 374-6135
(901) 726-0810
(901) 726-0810
(901) 726-0810
(901) 877-3733
(901) 754-6571
(901) 767-0656
(901) 484-6518
(901) 761-5655
(901) 850-1367
(901) 757-5378
(901) 577-0598
(901) 261-1505
(901) 382-1580
(901) 260-9673
(901) 355-6208
(901) 213-3993
(901) 761-5655
(901) 606-8254
(901) 850-1367
(901) 388-8687
(901) 213-3993
(901) 261-4671
(901) 251-9662
(901) 372-8400
(901) 566-1070
(901) 526-2211
(901) 774-8150
(901) 525-2557
(901) 387-1006
(901) 861-1545
(901) 386-6779
(901) 507-4412

T H E M E M P H I S P E R S P E C T I VE

726-0810
877-3733
386-6779
861-1545
692-2474
774-8150

683-1001
213-3994
372-8404
850-1367
521-1337
525-8574
465-8039

(901) 517-6400

(901) 861-1546
(901) 774-7327

(901)
(901)
(901)
(901)
(901)

531-6902
517-6400
527-5018
728-4269
754-9573

(901)-272-6912
(901) 396-3065
(901)
(901)
(901)
(901)

374-5190
272-6912
272-6912
529-0889

(901) 755-6502
(901) 517-5400
(901)850-1367
(901) 757-5478
(901)577-0418
(901)261-1515
(901) 339-9313
(901) 521-1337
(901) 213-3994
(901) 517-6400
(901) 465-8039
(901) 850-1367
(901) 213-3994
(901) 683-1001
(901)
(901)
(901)
(901)
(901)
(901)
(901)

372-8404
566-1074
525-8574
774-7327
529-0889
372-3777
861-1546

(901) 527-5018
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CSI Memphis Chapter Meeting

DEMPSIE B. MORRISON SCHOLARSHIP FOUNDATION
2009
DIAMOND
PLATINUM
FARRELL-CALHOUN INDUSTRY
GARY M. COPELAND PROFESSIONAL
NATIONAL GUARD PRODUCTS INDUSTRY
RONN & JAN PERKINS INDUSTRY
GOLD
ANONYMOUS PROFESSIONAL
CARL E. DRENNAN, JR. INDUSTRY

"Memphis Growth - A Revelation of Opportunity".
DEXTER L. VARNELL PROFESSIONAL
HARVEY & CAROL WILMOTH PROFESSIONAL
JOHN J. CAMPBELL COMPANY INDUSTRY
MICHAEL L. DRENNAN, DVM PROFESSIONAL
PICKERING FIRM INDUSTRY
THE CRUMP FIRM PROFESSIONAL
WILLIAM R. EADES, JR. PROFESSIONAL

"Memphis Growth A Revelation of Opportunity"
presented by Jeb Fields
Vice President, Commercial Advisors, LLC
Location:
The Racquet Club of Memphis
5111 Sanderlin Avenue
Thursday, Jan 21st 2010
5:30 Social, 6:30 Dinner, 7:30 Program

Happy New Year!!

SILVER
ALLEN & HOSHALL PROFESSIONAL
S. JAY SWEENEY PROFESSIONAL
SCOTT & TANYA GUIDRY PROFESSIONAL
STEPHEN & DEIDRE MANGIN PROFESSIONAL
THE BREWER FIRM PROFESSIONAL
MEMORIALS:
JOHN D. NORMAN, CSI, CCS, CCCA, CCPR PROFESSIONAL
BY: CARL DRENNAN, JR.
JOHN J. CAMPBELL, SR., CO-FOUNDER JOHN J. CAMPBELL CO.
BY: CARL DRENNAN, JR.
RAYMOND H. (MICKEY) MORAN. NLU

