
By the end of this  
lesson you will be  
able to:

•  Determine whether we’ll charge 
market rate or some other amount 
for our quota leases.

•  Create a list of other terms  
we’d like included in our lease.

How much should we charge to lease our quota? 
If your mission, purpose, or goal is to keep your local fishing fleet in business, one  
question you might want to ask yourself (and, perhaps, your local fishermen) is how  
much they can afford to pay. After all, even the most carefully-planned permit bank is  
only as good as its participants. We don’t necessarily encourage you to give the quota  
away for free, though — ultimately, your quota leasing should provide some amount of  
cash flow to support your fishing community and the permit bank itself. Think carefully  
about the balance you want to make here. 

Here are some benchmarks you could use to help you set your price:  

• Market lease price — is there an open, active leasing market for this quota?

•  Prices for comparable species in the region or nearby — if there’s no active leasing market,  
what other leasing markets are there? Can you draw comparisons between them? 

•  Ex-vessel price — how much do the fishermen get paid for the product once they return  
to the dock? Ultimately, this might play into how affordable your lease price is for them. 

•  Typical fishing business income in your area — what does that ex-vessel price translate  
into once business expenses are subtracted? 

You could use a set percentage of any of these — 100%, 75%, 50%. Whatever seems 
reasonable to your group. Of course, once you do decide (and especially if you decide to 
charge less than 100%), consult with an attorney to make sure the prices aren’t so low that 
you’re verging on private benefit or inurement. 

What other terms should we include in our lease? 
In general, if there are any behaviors or conditions that you want your lessees to  
follow, you should put it in writing by including it in your lease. For example, your lease  
might include: 

• Any eligibility criteria for leasing (fishing locally, hiring local crew, etc.)

• Liability insurance coverage requirement

• The risk of catching or not catching the quota is on the lessee

This list is not exhaustive, and you should think carefully with the group about what  
else to include. And, as always, talk to your lawyer and make sure you get their help  
in drafting the lease! 
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This material is provided as a general  
informational service to friends of  
Catch Together. It does not constitute,  
and should not be construed as, legal 
advice on any specific matter, nor does  
it create an attorney-client relationship. 
You should not act or refrain from acting 
on the basis of this information. This 
material may be considered Attorney  
Advertising in some states. Any prior 
results discussed in the materials  
do not guarantee similar outcomes. 
Links provided from outside sources  
are subject to expiration or change.  
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