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A Firm Foundation: 
Discovering Your Ideal Client and

Setting Clear Goals



If you're already feeling a little overwhelmed 
and unsure about how you're going to make 
time for all of your "to-do's," don't worry, 
you've come to the right place. 

My best advice for you, as you complete 
this workbook, is to first pray. Pray for time 
to complete your tasks, pray for understanding, 
pray for clarity, pray for integrity, pray for 
success, pray you'd put your family before 
your work- pray about everything! Please 
always reach out to me with any questions, 
struggles, and wins you have! I am here for 
you! 

God knows your needs & your heart. Don't 
ever forget your business is in His hands. He 
created business and nothing is too difficult for 
Him. Entrust your business to Him and enjoy 
the ride!

Hey Go Getter!

Do not be like them, for 
your Father knows what you 

need before you ask him. 
Matthew 6:8

http://alichristian.com/


I have poured my heart and energy into this workbook to ensure your business 
is booming. I created this course with you in mind, so please, please do NOT 
hesitate to reach out with questions. I truly care for you and look forward to 

serving you further.  

Additional Support: 

The Gram The Site Email

https://www.facebook.com/groups/prov31entrep/?ref=bookmarks
https://www.alichristian.com/contact/
http://alichristian.com/
https://www.instagram.com/ali__christian/
http://alichristian.com/
http://alichristian.com/contact
https://www.instagram.com/ali__christian/


Define Your Ideal Client
Before we dive in head first, you must first understand who you want to 
serve. If you don't have a clear understanding of who you will serve in your 
business, you will essentially be wasting your time. Creating an avatar of your 
ideal client allows you to learn how to speak directly to who you are serving & 
makes them feel like you truly understand them, know them, and care for 
them. The biggest reason for understanding your ideal client is to be able to 
strengthen the necessary "know-like-trust" factor that is crucial in building a 
successful business and signing new clients. 

You may feel you've already pinned down exactly who your ideal client is. 
Maybe you're sick of hearing about your "ideal client" at this point in your 
business. Even if you believe that you know exactly who your ideal client is, I 
want you to ask yourself the questions on the next page 

If you're feeling completely lost about who your "ideal client" is. That's okay! 
Complete the questions below and allow yourself to truly understand who you 
are, who "they" are, and who you want to serve. 



Hopefully the mission of your business is to ultimately serve and help others. Whether you 
want to earn more money so you can give back or you directly support others, the key to 
success is having a heart's desire to meet the needs of your clients.  

To pin down your ideal client consider these questions:

Create An Avatar

Who can your product/service benefit the most?

What type of person "lights you up" to working with? 

Which client qualities make you LOVE your job?

Think of one person you would almost die to work with. What qualities about this 
person make them so desirable? 

What does she do for work?

Does she have children?

What type of clothing does she wear?

What kind of car does she drive?

What kind of language does she use? (Not a mother tongue, but word choice)

Who are her friends?



You probably have an actual person in mind, who you would absolutely love to work with. 
More than likely she fits into the mold of your ideal client. Now that you understand your 
ideal client, I want you to become very familiar with where she hangs out, what her 
interests are, even the TV shows she watches.  

Now, before you call the police and report me for encouraging you to be a peeping tom, 
hear me out. Social media allows you to find out a lot of information about your ideal client 
without even talking to them. Check out their Instagram and see who they're following.
Search their Facebook and make note of the pages they like, the groups they're in, 
hobbies they enjoy, etc.  

Finding out extensive information and creating an avatar may seem excessive, but believe 
me, it's extremely helpful in all aspects of your business- from branding to copy. You want 
to begin marketing your business to your ideal client in a way that makes them say, "Wow, 
I feel like she's talking directly to me. I need this in my life!" 
What are your ideal client's interests? Who do they follow closely? 

What does this mean for how you'll market and interact with them? 

Based on your observations, describe your ideal client in two sentences.

Be A "Stalk-her"



Short thoughts...
I know I've really pushed hard for you to understand your ideal client to a "t," but don't get too 
caught up in the details of your ideal client. Your business should be run in a way that feels good 
for you, not by the books. Here are some thoughts to keep in mind as you continue to discover and 
understand yourself, your business, and your passions:
Your ideal client may change, that's okay! 
As you develop your business further and as time passes, your passions will change. You may 
change your mind about what you want to do and who you want to serve. Pray about these 
thoughts and ask God what He's trying to tell you! 

You can still serve people outside of your ideal client 
If there are people interested in working with you or buying your product who don't fit your ideal 
client, will you turn them away? Hopefully not! Just because you want to work with a specific type 
of person, doesn't mean you can't work with those who don't fit the description. Why is God 
bringing this person into your life? To refine you? To open your eyes to people from a specific 
walk of life?  

However, turn away those you can't serve well 
While you don't want to discriminate or be too exclusive, there are certain situations in which 
turning someone away is for both their benefit as well as yours. If you don't feel you can serve 
someone to the best of your ability and/or you know someone who would be a better fit for them, 
consider referring them to the better fit. Attempting to work with someone, simply to earn money is 
never okay and I promise you God will bless you for listening to his Spirit about who you'll work 
with. 

Think of 'ideal clienting' this way: 
Sephora, one of the most successful cosmetic businesses in the world, markets to a certain type of 
person. Their branding is very modern, elite, and feminine, therefore their ideal client is a modern 
woman, looking for high quality makeup. However, if a woman who knew nothing about makeup walked 
into their store, looking to learn about makeup, they would still serve her, right? Keep this analogy 
in mind as you think through who and how you're serving. 

Consider any major business. Are you able to determine who their ideal client is? Your followers 
should be able to determine who you're serving without you even saying a word, based on your 
language, appearance, interests, etc. 

https://www.alichristian.com/what-i-do/


A Godly Mindset
This week we are slowly transitioning into the BIG changes that are coming in your business. We 
need to take your desires to goals and goals to a reality. So before you close your laptop, I want 
you to reflect on your mindset. It's so important to have a proper mindset when running a 
business. If you see yourself as a successful entrepreneur, you will be more successful. However, 
if you don't have goals, don't see yourself going very far, are ashamed of your business, etc. 
you're not going to see the success you want. 

A goals-focused study was completed on a Harvard class; 84% of the class had no goals, 13% of 
the class had goals that weren’t in writing, and 3% of the class had written goals. 
According to the article, “Ten years later, the members of the class were interviewed again, and 
the findings, while somewhat predictable, were nonetheless astonishing. The 13 percent of the 
class who had goals were earning, on average, twice as much as the 84 percent who had no 
goals at all. And what about the three percent who had clear, written goals? They were earning, 
on average, ten times as much as the other 97 percent put together.” Need I say more? 

Now, I want you to write out your top 25 desires as if they have already happened. For example, 
“I want to adopt a child” should become “I’ve adopted a child.” 

http://www.lifemastering.com/en/harvard_school.html


My 25
These were my top 25 desires when I began my coaching business. Some have changed, some I 
no longer care about, and most I have achieved. God has been faithful and I am so incredibly 
grateful to be able to look back and see what HE has done! 
1. We will take at least 4 week long vacations this year. 

2. I can go on as many dates with my husband as I want to and money is not a roadblock 

3. I am totally at peace and secure about how much money we have. 

4. I bought an entirely new wardrobe this year. 

5. Even on crazy days I am thankful, have a quiet and gentle spirit, and glorify God. I don't match 
my children's emotions, but instead teach them how to deal with their emotions in a way that 
glorifies God. 

6. We've had a play date at least once a week this year 

7. I was able to seriously bless someone else with my money or help a friend/family member out 
when needed. I'm not stingy with money. 

8. Our home is safe and up to date in security and health features. Money is not holding us back 
from ensuring our family is 100% safe. 

9. My husband and I have a plan for our lives that we're willing to change as God calls us to. 
We know where we'll live, what Ben will be doing for work, etc. 

10. I am a great thermostat for our family. My family is peaceable and loving towards one another 
thanks to my example. 

11. I know my role as a wife and live it out daily as God wants me to. I'm not afraid of submitting 
and obeying my husband or God. I understand submission as the most blessed way to live. 

12. We will be able to completely support our parents when they are elderly. Our savings has a 
very soft cushion for the future.  

http://www.lifemastering.com/en/harvard_school.html


13. I know exactly what God is calling me to do as an entrepreneur and I'm confidently obeying; I 
have a very clear and specific direction in my business. 

14. We are debt free! 

15. We can comfortably de-clutter every 6 months, without fear of not having money to buy 
somethings we gave away. 

16. I have my business and life well balanced enough that I have plenty of time for myself, family, 
and friends. 

17. I only have to work 16 hours per week 

18. I will have at least 2 clients per month for the next 6 months starting in January. 

“In their hearts humans plan their course, but the Lord establishes their steps.” 
Proverbs 16:9

http://www.lifemastering.com/en/harvard_school.html


19. My business exists for God's glory; He gets all the praise for my wisdom, knowledge and 
success. 

20. I do not feel illegitimate or under qualified to run the business I do; I am proud to talk about it 
in person as well as on social media. 

21.  I am using my creativity, passions, and energy towards my business. I'm not simply looking to 
stay inside the box to make money. I'm allow God to lead my business and lead my business with 
the passions he's given me. 

22. I LOVE my job and who I work with. In fact, it doesn't even feel like work. I know I'm truly 
making a change in other women's lives. My business truly impacts women's lives for the better. 
My clients trust me and because of my heart for the Lord, see more and more of him each 
time we interact. 

23. I know exactly what I should be doing in my business daily and am not overwhelmed or frantic 
about what to do in my business to keep it growing regularly. I don't get anxious thinking about 
systems that need to be in place in my business. They are all in place. I have a clear and 
defined coaching program and fitness program. 

24. We give more than 10% comfortably to our church. We can also give to other organizations, 
missions, and even friends and family in need.  

25. I don't worship my business and I make time for other activities and services without first 
thinking about my business. I am free to live the life I am called to.  

http://www.lifemastering.com/en/harvard_school.html


Although we don't want to demand from God when attempting to make our goals into reality, we do 
play a part in reaching goals. One of the most effective ways to begin making your dreams a 
reality is by considering the passions God's put on our hearts and placing your goals on a 
timeline.  

Look back at your 25 desires and write down which you believe you can achieve in the next year. 

Which can you achieve in the next 6 months?

https://www.alichristian.com/what-i-do/


What about in the next 90 days? 

Which goals will you reach this month? 

How does it feel to put these goals on a timeline?

https://www.alichristian.com/what-i-do/


What are the negative thoughts you are having right now? 

Where are these negative thoughts coming from? 

How do you believe God sees you and your business? Why?

https://www.alichristian.com/what-i-do/


If Jesus sat down next to you at this very moment, what would He say about your mindset? Why? 

Describe your dream life. Where will you live? Who will you love? How will you serve? Think big! 

In order to "one day" achieve this dream life, you need to start acting like the woman you want to 
be today. Consider these questions to jump start your new life: 
Who do you need to be spending time with? 

What should your schedule look like? 

What do you need to be reading? 

Where should you be spending your time? 

What will you do each day to make sure your plans are in line with God's? 

https://www.alichristian.com/what-i-do/


How can you be more like the woman you want to be this week? Today? 

Write down the legacy you want to leave. 

What three things can you start doing this week {big or small} that will bring you closer to these 
desires and goals you've set?

https://www.alichristian.com/what-i-do/


A Heartfelt Note
Friend, I hope that you can begin to see the importance of setting goals, defining your ideal client, 
scheduling calls with a business coach, and more. But I pray more than anything you would truly 
seek out God's calling on your life and serve Him in your business. If you are confused about what 
you should truly be doing with your life, pray. If you're unsure about the legacy you want to lead, 
pray. If you don't know how to leave a legacy that would be pleasing to God, pray and read 
Romans 10:9 & 10.  

The things you thought about today are heavy topics. But this course provides you an opportunity 
to plan to live a life that is intentional about serving God, family, and others through your business- 
in that order. Be patient with yourself as you think through each question and remember, your 
goals are long & short term. We're talking about your LIFE here! Don't be in a rush to achieve all 
of your goals ASAP, God will provide you with success in His timing, mold the desires of your 
heart, and even change your passions.  

If you went "brain dead" on a question, give it time. Walk away from your computer and consider it 
while you do the laundry. Or close your laptop, spend time with those you love, and return to it 
later in the week. I pray that this workbook allows you to understand more clearly how you want to
spend your time. I can't wait to dive into managing your time next week so that you can begin to 
put your money where your mouth is. 

http://www.biblestudytools.com/topical-verses/salvation-bible-verses/
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