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IMPORTANT: YOU MUST READ THE FOLLOWING BEFORE CONTINUING

The information contained in this presentation has been prepared by Maricann Group Inc. (“Maricann” or “the Company”) and contains confidential information pertaining to the business, operations and assets of the Company. The information contained in this
presentation (a) is provided as at the date hereof and is subject to change without notice, (b) does not purport to contain all the information that may be necessary or desirable to fully and accurately evaluate an investment in the Company, and (c) is not to be
considered as a recommendation by the Company that any person make an investment in the Company. An investment in the securities described herein is speculative and involves a number of risks that should be considered by a prospective investor.

No sales of the securities of the Company shall be made until the Company and the potential investor enters into a subscription agreement for such securities. Prospective investors should carefully consider the risk factors described under “Risk Factors” in this
presentation before investing in the Company and purchasing the securities described herein.

This presentation is confidential and is being provided to you solely for your information and may not be reproduced, in whole or in part, in any form or forwarded or further distributed to any other person. Any forwarding, distribution or reproduction of this
presentation in whole or in part is unauthorized. By accepting and reviewing this presentation, you acknowledge and agree (i) to maintain the confidentiality of this presentation and the information contained herein, (ii) to protect such information in the same manner
you protect your own confidential information, which shall be at least a reasonable standard of care, and (iii) to not utilize any of the information contained herein except to assist with your evaluation of a potential investment in the Company.

CAUTIONARY NOTE REGARDING FORWARD-LOOKING INFORMATION: This presentation includes forward-looking information and forward-looking statements within the meaning of Canadian and United States securities laws. Statements containing the words
“believe”, “expect”, “intend”, “should”, “seek”, “anticipate”, “will”, “positioned”, “project”, “risk”, “plan”, “may”, “estimate” or, in each case, their negative and words of similar meaning are intended to identify forward-looking information. Forward-looking information
including, but not limited to, information concerning the Company’s anticipated business strategies, anticipated trends in the Company’s business, anticipated growth in the Company’s growing capacity and any commentary related to legalization of marijuana and time
related thereto, involves risks and uncertainties that could cause actual results or events to differ materially from those expressed or implied by the forward-looking information, including but not limited to general business, economic and competitive uncertainties,
regulatory risks, market risks, risks associated with acquisitions, risks inherent in manufacturing operations, other general risks of the cannabis industry as well as those risk factors disclosed elsewhere in Maricann’s public disclosure, including but not limited to, the
Company’s Management’s Discussion & Analysis of Financial Condition and Results of Operations for the Three Months Ended March 31, 2017.

Such statements are based upon the current beliefs and expectations of the Company’s management and are subject to significant business, social, economic, political, regulatory, competitive and other risks, uncertainties, contingencies and other factors. Many
assumptions are based on factors and events that are not within the control of Maricann. Actual future results may differ materially from historical results or current expectations.

These risks, uncertainties and assumptions could adversely affect the outcome and financial effects of the plans and events described herein. In addition, even if the outcome and financial effects of the plans and events described herein are consistent with the forward-
looking information contained in this presentation, those results or developments may not be indicative of results or developments in subsequent periods. Although Maricann has attempted to identify important risks and factors that could cause actual actions, events
or results to differ materially from those described in forward-looking information, there may be other factors and risks that cause actions, events or results not to be as anticipated, estimated or intended. Forward-looking information contained in this presentation is
based on the Company’s current estimates, expectations and projections, which the Company believes are reasonable as of the current date. The Company can give no assurance that these estimates, expectations and projections will prove to have been correct. You
should not place undue reliance on forward-looking information, which is based on the information available as of the date of this presentation. Forward-looking information contained in this presentation is as of the date of this presentation and, except as require by
applicable law, the Company assumes no obligation to update or revise them to reflect new events or circumstances.

Historical statements should not be taken as a representation that such trends will be replicated in the future. No statement in this presentation is intended to be nor may be construed as a profit forecast.

INVESTOR NOTICE

STATUTORY RIGHTS OF ACTION: In certain circumstances, purchasers resident in certain provinces of Canada, are provided with a remedy for rescission or damages, or both, in addition to any other right they may have at law, where an offering memorandum (such as
this presentation) and any amendment to it contains a misrepresentation. Where used herein, “misrepresentation” means an untrue statement of a material fact or an omission to state a material fact that is required to be stated or that is necessary to make any
statement not misleading in light of the circumstances in which it was made. These remedies, or notice with respect to these remedies, must be exercised or delivered, as the case may be, by the purchaser within the time limits prescribed by applicable securities
legislation.

The following summary is subject to the express provisions of the applicable securities laws, regulations and rules, and reference is made thereto for the complete text of such provisions. Such provisions may contain limitations and statutory defences not described here
on which the Company and other applicable parties may rely. Purchasers should refer to the applicable provisions of the securities legislation of their province for the particulars of these rights or consult with a legal adviser.

The following is a summary of rights of rescission or damages, or both, available to purchasers resident in the province of Ontario, New Brunswick, Nova Scotia and Saskatchewan. If there is a misrepresentation herein and you are a purchaser under securities legislation
in Ontario, New Brunswick, Nova Scotia and Saskatchewan you have, without regard to whether you relied upon the misrepresentation, a statutory right of action for damages, or while still the owner of the securities, for rescission against the “Company”. This statutory
right of action is subject to the following: (a) if you elect to exercise the right of action for rescission, you will have no right of action for damages against the Company; (b) except with respect to purchasers resident in Nova Scotia, no action shall be commenced to
enforce a right of action for rescission after 180 days from the date of the transaction that gave rise to the cause of action; (c) no action shall be commenced to enforce a right of action for damages after the earlier of (i) 180 days (with respect to purchasers resident in
Ontario) or one year (with respect to purchasers resident in Saskatchewan and New Brunswick) after you first had knowledge of the facts giving rise to the cause of action and (ii) three years (with respect to purchasers resident in Ontario) or six years (with respect to
purchasers resident in Saskatchewan and New Brunswick) after the date of the transaction that gave rise to the cause of action; (d) with respect to purchasers resident in Nova Scotia, no action shall be commenced to enforce a right of action for rescission or damages
after 120 days from the date on which payment for the securities was made by you; (e) the Company will not be liable if it proves that you purchased the securities with knowledge of the misrepresentation; (f) in the case of an action for damages, the Company will not
be liable for all or any portion of the damages that it proves do not represent the depreciation in value of the securities as a result of the misrepresentations; and (g) in no case will the amount recoverable in such action exceed the price at which the securities were sold
to you. The foregoing is a summary only and is subject to the express provisions of the Securities Act (Ontario), the Securities Act (New Brunswick), the Securities Act (Nova Scotia) and the Securities Act (Saskatchewan), and the rules, regulations and other instruments
thereunder, and reference is made to the complete text of such provisions contained therein. Such provisions may contain limitations and statutory defences on which the Company may rely.

Notwithstanding that the Securities Act (British Columbia), the Securities Act (Alberta), and the Securities Act (Québec) do not provide, or require the Company to provide, to purchasers resident in these jurisdictions any rights of action 
in circumstances where this presentation or an amendment hereto contains a misrepresentation, the Company hereby grants to such purchasers contractual rights of action that are equivalent to the statutory rights of action set forth 
above with respect to purchasers resident in Ontario.
In Manitoba, the Securities Act (Manitoba), in Newfoundland and Labrador the Securities Act (Newfoundland and Labrador), in Prince Edward Island the Securities Act (PEI), in Yukon, the Securities Act (Yukon), in Nunavut, the Securities 
Act (Nunavut) and in the Northwest Territories, the Securities Act (Northwest Territories) provide a statutory right of action for damages or rescission to purchasers resident in Manitoba, Newfoundland, PEI, Yukon, Nunavut and 
Northwest Territories respectively, in circumstances where this presentation or an amendment hereto contains a misrepresentation, which rights are similar, but not identical, to the rights available to Ontario purchasers.
The statutory right of action described above is in addition to and without derogation from any other right or remedy at law.

RESALE RESTRICTIONS: The units are being offered on a private placement basis in reliance upon prospectus and registration exemptions under applicable securities legislation. Resale of the securities offered hereby will be subject to 
restrictions under applicable securities legislation, which will vary depending on the relevant jurisdiction.

CURRENCY: All references to $ in this presentation are references to Canadian dollars, unless otherwise indicated.

DISCLAIMERS
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DISCLAIMERS (CONT’D)
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CAUTIONARY NOTE TO UNITED STATES INVESTORS

This presentation does not constitute an offer to sell or the solicitation of an offer to buy, nor shall there be any sale of securities of the Company in any jurisdiction in which an offer, solicitation or sale would be unlawful prior to registration or qualification under
the securities laws of such jurisdiction. The securities of the Company described herein have not been and will not be registered under the United States federal or state securities laws and may not be offered or sold in the United States, or to, or for the account
or benefit of, “U.S. Persons” as such term is defined in Regulation S under the United States Securities Act of 1933, as amended (the “U.S. Securities Act”), unless an exemption from registration is available. Prospective investors will be required to represent,
among other things, that they meet the requirements of an available exemption from the registration requirements of the U.S. Securities Act and are familiar with and understand the terms of the offering and have all requisite authority to make such investment.

IN MAKING AN INVESTMENT DECISION, INVESTORS MUST RELY ON THEIR OWN EXAMINATION OF THE COMPANY AND THE TERMS OF THE OFFERING, INCLUDING THE MERITS AND RISKS INVOLVED. THE SECURITIES HAVE NOT BEEN APPROVED OR DISAPPROVED BY
THE SECURITIES AND EXCHANGE COMMISSION OR BY ANY STATE SECURITIES COMMISSION OR REGULATORY AUTHORITY, NOR HAVE ANY OF THE FOREGOING AUTHORITIES OR ANY CANADIAN PROVINCIAL SECURITIES REGULATOR PASSED ON THE ACCURACY OR
ADEQUACY OF THIS PRESENTATION. ANY REPRESENTATION TO THE CONTRARY IS A CRIMINAL OFFENSE.

If the recipient of this presentation determines not to purchase any securities or the offering is terminated, the recipient will promptly return all material received in connection herewith without retaining any copies to: Maricann Group Inc., 84 Harrington Court,
Unit 3, Burlington, Ontario, Canada L7N 3P3.

ENFORCEMENT OF CIVIL LIABILITIES: The enforcement of civil liabilities under United States federal securities laws may be affected by the fact that (1) the Company is incorporated or organized under and is governed by the laws of Ontario (Canada), (2) certain of
its directors and executive officers are residents of Canada, (3) certain of the agents are residents of Canada, and (4) a substantial portion of the assets of said persons are located outside of the United States.

TAXATION: Prospective investors should be aware that the purchase of securities may have tax consequences in the United States and Canada. Each prospective investor should consult its own tax advisor concerning the investment described herein.

TRANSFER RESTRICTIONS: The securities will not be and have not been registered under the U.S. Securities Act or the securities laws of any state of the United States, and if sold in the United States or to, or for the account of benefit of, U.S. Persons, will be
“restricted securities” within the meaning of Rule 144 under the U.S. Securities Act. The securities may be resold, pledged or otherwise transferred only pursuant to an effective registration statement under the U.S. Securities Act or pursuant to an applicable
exemption from the registration requirements of the U.S. Securities Act.



KEY MILESTONES

Our company has grown in its breadth and depth since  
2013, and is on course for significant growth.

2013
April

Maricann Group  Inc. 

founded in  2013, 

based in well-

established  agricultural 

region  in southwestern  

Ontario, Canada

2014
March

Earned Health  

Canada licence to  

cultivate plants

December  Earned 

Health  Canada 

licence to

sell dried cannabis

2015
January

First dried  

cannabis sale

2016
February  Purchase 

of 97.5  contiguous

acres  (39.5

hectares)

September  

Earned Health  

Canada licence  to 

sell cannabis  

extracts

October

First sale of  extracted

cannabis

November  Started 

Langton  expansion

217,000

square feet (20,159  

square meters)

December

Raised $22.5 million  in

capital

Founded Maricann  

GMBH

2017
January  

Commencesale  of

clones

Completed  

Reservation  

Agreement for 1.15  

million square foot  

(106,838 square  

meters)  Ebersbach

facility

March

Raised $10 million  in

capital

Started retrofit of  

Ebersbach facility

April 24

Completion of RTO 

transaction and 

initial listing on the

Canadian

Securities Exchange  (CSE)

August

Complete Ebersbach  

75,000 square feet

(6,967 square  meters)

expansion

November  

Targeted 

completion of  

Langton facility  

Phase 1

2018
July  Announced 

target for a 

Recreational  

market in Canada
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u Terry Fretz (President) and Neil Tabatznik (Chairman & Director) both created  

pharma companies that competed in multiple jurisdictions (23+ countries) in highly  

regulated industries

Amerpharm Canadian subsidiary Genpharm -

fastest growing Pharma company 

in Canada in 1990’s

Sold for ~$1.0 Bn  

USD to E. Merck

Arrow Group Fastest growing pharma company  

in Canada in the 2000’s

Sold for $1.75 Bn

USD to Watson

FOUNDERS WITH LONG-STANDING EXPERIENCE

Maricann’s leaders have a legacy of success  
in creating value in pharma companies.
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THE MARICANN TEAM = TRACK RECORD OF SUCCESS

Maricann’s founders, executives and directors have established track records in  

cultivation, pharmaceutical, manufacturing, distribution and medical sectors.

CEO &Director

Benjamin Ward

Ben leads all facets of the  company’s 

operations, including  its strategic 

direction and  execution, finance and 

industry  relations. He brings extensive  

domestic and global experience  in 

business development,  infrastructure 

development and  capital markets to 

his leadership  of Maricann. Ben holds 

a BA  (Honors) and an MBA from  

Bradford University School of  

Management (England), the  latter with 

a dual concentration  in Operations and

Finance.

President

Terry Fretz

A long-time pharmaceutical  

executive, Terry was integral  in 

establishing and running  two 

privately held generic  

pharmaceutical companies.  Under 

his leadership, both  organizations 

were recognized  as the fastest 

growing pharma  companies in 

Canada. Both  companies were 

subsequently  acquired by publicly 

traded  multinationals. Terry served

as

President and General Manager  of 

Watson Pharmaceuticals – Canada 

before assuming his  responsibilities 

as COO

at Maricann.

COO

James Hyssen

From 1989 until 2006, James  was the 

owner of Douglas  Laboratories 

Canada, In 1992,  James founded 

Herbal Magic,  Canada’s largest and 

most  successful weight management  

company. In 2012, James was  principal 

founder of Health  Smart Financial 

Services. In  2015, James launched Pure  

Clinics, a personalized lifestyle  

medicine company whichis

piloting 3 clinics in the Edmonton  

marketplace. James has  generated over 

$1 Bn in sales over  his highly successful 

career in

the health and wellness industry  and 

has an extremely strong  

entrepreneurial track record.

Scientific Director  Steven 

Bennett, Ph.D.  Dr. Steven 

Bennett is a  molecular biologist 

with a  background in transdermal  

drug delivery. As Maricann’s

Scientific Director, he sources  and 

develops new products,  ensuring their 

scientific and  technical rigour. Steven 

holds  two patents and has published  

several articles in peer-reviewed  

journals. He earned aB.Sc.

in biochemistry from Eckerd  College, 

and received his Ph.D.  in molecular 

biology – with an  emphasis on 

neuroscience – from The University 

of South  Florida College of Medicine.

VP Regulatory Affairs  

Alexandre Sibilev, Ph.D.  Alex 

has worked in the  

pharmaceutical sector

for over 20 years, with  experience in 

quality control,  quality assurance, 

regulatory  affairs and compliance. Alex  

ensures quality medication is  provided 

to patients that is  consistent, reliable 

and safe for  consumption. Alex holds a 

Ph.D.  in Pharmaceutical Sciences from  

Moscow State University.
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THE MARICANN TEAM = TRACK RECORD OF SUCCESS

Senior Director,  

Operations  Paul

Becker

Paul brings 20+ years of  

pharmaceutical manufacturing  

experience to his responsibilities  at 

Maricann’s Langton facility, in  addition 

to similar international  roles he plays. 

Paul held  increasingly senior positions 

in  process development, project  

management and operations  

management for Patheon

and Apotex, two Canadian- based, 

global pharmaceutical  companies –

before joining  Maricann. He holds a 

B.Sc. in  Chemistry from Western 

Ontario  and an MBA from Wilfred  

Laurier.

Chairman & Director  

Neil Tabatznik  Chairman 

ofGenpharm

Pharmaceuticals Inc. between  1993 

and 1999, Neil then  created Arrow 

Canada and was  Director of the Arrow 

Group of  Companies, consisting of 

Oryx  Pharmaceuticals Inc. and Cobalt  

Pharmaceuticals Inc. Neil is

Chairman of Blue Ice Capitaland  Blue 

Ice Pictures, founder of the  Blue Ice Hot 

Docs Documentary  Film Fund, and 

owner of The  Bloor-Hot Docs Theatre.

Corporate Secretary  &

Director

Raymond Stone

Raymond founded Futuremed  

Healthcare Products, a  healthcare 

distribution  company, in 1985. 

Futuremed  was listed on the Toronto 

Stock  Exchange in 2006 and Raymond  

served as CEO until its sale in  2012 to 

Cardinal Health, a global  healthcare 

corporation based

in the USA. Raymond currently  

consults to the healthcare  industry 

and sits on various  boards.

Director

Dr. Eric Silver

With extensive experience  using 

medical cannabis to  treat chronic 

pain, Dr.Silver  co-founded L.E. 

Medical in  2002, a nutraceutical 

and  natural health supplement  

company. Dr. Silver is an

Assistant Professor and Clinical  

Teacher in the Department

of Family and Community  Medicine 

at the University of  Toronto. He is a 

member of the  College of Family 

Physicians  of Canada, with a focused  

practice in interventional pain  

management.
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Director

Gerhard Müller

Past audit partner of Ernst  and 

Young’s German practice,  responsible 

partner for

the Technology, Media &  

Entertainment sector at Ernst  & Young 

for the Germany,  Switzerland, Austria 

(GSA)  Region. A Certified Public  

Auditor and Tax consultant,  Mr. 

Müller studied economics  and English 

in Munich and  Manchester (UK). He 

left Ernst  & Young in 2013 and has 

been  working in his own practice  

since then. Since July 1, 2013,

Mr. Müller has also been  deputy 

chairman of Habitat for  Humanity in 

Germany. Gerhard  is an independent 

member of the company’s Board of  

Directors.



FULLY FUNDED LANGTON EXPANSION

u

7

Maricann is fully funded for the first phase of its expansion 217,000 square feet  

(20,159 square metres) targeted to be enclosed at the end of September 2017 

and substantially  complete and ready for inspection by Health Canada in 

November 2017

u The company has sufficient operational capital to drive efficiencies and  

create value across the organization

u Joint initiative with major pharmacy group with over 20% of the  

Canadian market

Our strong capital position makes Maricann among
the most stable manufacturers of medical cannabis
in Canada.



MANUFACTURING MEDICAL CANNABIS

u In 2013, the company bought a scalable agri-based manufacturing facility in oneof  

Ontario’s best agricultural regions

u On track to produce 22,245 kgs (49,041 lbs) per year as of April 2018 and an additional  

35,000 kgs (77,162 lbs) as of December 2018 for an annual production of 57,245 kgs  

(126,203 lbs)

u Natural gas well on site, member of natural 

gas consortium, reduces natural gas prices 

to the same as utility providers purchase

u Highly efficient pre-engineered steel design  

with Havecon glass roof

u Fully rebated natural gas co-generation,  

producingall the electricity Maricann currently 

requires

Langton: A Low-Cost High-Efficiency Facility

ELECTRICITY  TO 
THE GRID

ELECTRICITY  FOR 
THE  GROW

LIGHTS

HEAT CO2

COGENERATION CO2FERTILIZER
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u Contract with Rockwell Automation offers a single, integrated plant-wide control  

platform for process automation, environmental monitoring and building management

-Unified platform to ease compliance, reduce costs and enhance product quality

-Building management system to control interface to ensure tight repeatable  

control over the temperature, humidity, CO2, lighting and fertigation

u Working with Johnson Controls on climate control

- To increase energy efficiency, lower costs and reduce environmental footprint

u Unique partnership with Havecon (Netherlands) and DeCloet (Canada) greenhouse  

manufacturers to expedite both local and international expertise

- Proprietary innovative design solution, first in the world

u Lean Six Sigma implemented throughout Langton facility

Partnerships with Global Automation Companies

LANGTON: A LOW-COST HIGH-EFFICIENCY FACILITY
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Expanding Domestic Capacity = Economies of Scale

u Physical expansion of existing domestic facility expected to drive 

additional annual revenues

u Expected yield and production are expected to increase

LANGTON EXPANSION

1
PHASE 1
Targeted to complete by
November  2017

Additional 217,000 square  feet 

(20,159 square metres) to  Langton, 

Ontario greenhouse,

operated with low-cost energy  supply 

from both natural gas  cogeneration 

and our active  natural gas well on-

site

2
PHASE 2
Targeted to start in Q3 2017

Additional 150,000 square feet 

(13,935 square metres) of grow 

space only to same facility to 

drive even more scale efficiencies

3
PHASE 3
Targeted to start in Q3 2018

A further 354,000 square feet 

(32,888 square metres) to same 

facility to drive additional 

efficiencies
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LANGTON EXPANSION
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MECHANICAL OFFICE DRYING

PROCESSING SHIPPING

FLOWER FLOWER

RECEIVING

WAREHOUSE

VEG  

ROOMS

CLONES

CO-GEN

PHASE 2 PHASE 2 PHASE 2

LANGTON EXPANSION
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Scientific Validation and Extraction Expertise

u Maricann is a product innovator and research accelerator in the field  

of medical cannabis

u Start with the best strains and utilize next-generation sequencing for gene  

expression analysis

u

u

Extract, distill and purify strains tailored to suit a patient’s individual needs  

High-tech, 10,000 square foot embedded research lab within our facilities

Extensive scientific experience  and 

research talent

Proven CO² extraction  

experience

Technologies are designed  to 

preserve the compounds  of the 

whole plant

MARICANN RESEARCH
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Proprietary Processes, Formulations and Products

u Our proprietary deconstruction/reconstruction processes deliver high

quality, pure cannabinoid oil and full-spectrum terpene extracts

u Cannabinoids, terpenes and other bioactive molecules can then be combined  

in precise ratios and validated with true scientific rigor

u Science-centric approach tailors the right formula and the right delivery  

method, enabling doctors to make meaningful product recommendations

Fractionation

Commercial-scale capabilities  in 

producing products by  efficiently 

breaking plants into  separate parts

Formulations  

Development of  precisely 

tailored  alchemy

formulations

Advanced Delivery Methods  

Opportunities to create a  variety 

of delivery methods

MARICANN RESEARCH
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THCA  9

CBDA

Aids sleep  

Analgesic  

Cachexia  

Glaucoma

Inhibits cancer cell growth  

Neuro-protective  

Suppresses muscle spasms  

Tranquilizing

Treats psoriasis  

Vasorelaxant

THC 9

CBD

Anxiety  

Fatigue  

ADD/ADHD

Stimulate appetite  

Relieves pain

Reduces convulsions and seizures  

Reduces inflammation

Reduces risk of artery blockage  

Reduces vomiting and nausea  

Slows bacterial growth

THC 8CBGA

CBC

CBGA

CBG CBCA

CBN

Antibacterial  

Anti-spasmodic

Blood sugar levels  

Bone-stimulant  

Cramps

Diabetes

Immune system support  

Inflammation

Promotes bone growth  

Treats fungal infection

THCV

A Range of Therapeutic Uses

u Our wide array of formulations

can be used to treat a variety of

specific ailments

u Patients’ cannabis prescriptions  

paid for by government  

mandate Health Insurance

u Formulation of cannabis in  

pharmaceutical delivery  

methods with consistent  

dosage and absorption

FORMULATIONS
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Acquisition of NanoLeaf Technologies Inc. 

On August 22, 2017, the Company announced that it entered into an agreement (the “Acquisition Agreement”) to 
acquire 100% of the issued and outstanding shares of NanoLeaf Technologies Inc. (“NanoLeaf”), a biotech 
company possessing licensing rights to a number of globally patented technologies that provide proven 
pharmaceutical, nutraceutical, cosmetic and functional beverage drug delivery formulations. 

NanoLeaf, through its licensing agreement with Vesifact, has developed and marketed the first cannabinoid
standardized dose soft gel capsule in a nano-dispersed drug called Vesisorb. 

Pursuant to the Acquisition Agreement, NanoLeaf shareholders will receive C$38.5 million in consideration for 
their NanoLeaf shares, to be satisfied by delivery of approximately 18.3 million common shares of Maricann
(the “Closing Shares”) at a deemed value of $2.10 per share (subject to adjustment as described in the 
Acquisition Agreement). Maricann will also loan NanoLeaf C$1.6 million in cash to settle existing liabilities of 
NanoLeaf in advance of completing the acquisition, resulting in deemed total transaction consideration of 
C$40.1 million. 

The acquisition is expected to be completed by the end of September 2017. 

u

u

u

u
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u Our “science from pharma” approach is reflected in the company’s use of globally  

patented technology

u Maricann anticipates using VESISorb – patented VesiFact technology – to power  

its softgel capsules and dermal products

u Vesifact is an advanced Swiss biotechnology company and an innovator in research  

and developing in nanobiotechnology

Product Differentiation Based on Global Patents

ADVANCED DELIVERY METHODS
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u Vesisorb allows purified active cannabinoids to be  

delivered in convenient, standardized dosages to  

increase bioavailability, bioactivity and  

therapeutic potential

u This technology introduces a significantadvancement  

in the medical and recreational cannabis markets,  

and meets the regulatory demands for product purity,

uniformity and the reporting of active cannabinoid levels

u Cannabinoids are insoluble in water. Their poor solubility  

and low dissolution rate in the aqueous gastrointestinal  

fluids and significant first-pass liver metabolismresult

in low and unpredictable oral cannabinoid bioavailability.  

Consequentially, cannabinoids require high doses to  

reach therapeutic plasma concentrations, especially  

when ingested

Product Differentiation Based on Global Patents

ADVANCED DELIVERY METHODS

u

18

Key Benefits of Vesisorb

1   Standardized dose-metered dosages

2 Higher concentration of bioactive  

cannabinoids

3 Increased bioavailability of  

cannabinoids

4  Decreased dosages

5   Decreased adverse effects

6 Decreased tolerance to cannabis  

from prolonged use

7 More efficacious cannabinoid therapy  

and medical cannabis treatments

8 Improved cannabinoid to receptor  

binding and signal transduction

9   Enhanced therapeutic value

10 Ideal for long-term and dailyuse



u We are entering alliances with pharmacy retailers across Canada to develop  

educational programming for patients and healthcare professionals

u Improved access to medical cannabis information through pharmacies in Canada  

to ensure better health outcomes

u Adding value through education

Educational programming for patients  
and healthcare professionals

EDUCATING PHARMACY PROFESSIONALS ACROSS CANADA

Online learning and education for  

pharmacy professionals

Patient educational materials
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u Maricann has entered into a reservation agreement with 
respect to the acquisition of the German facility which is 
ideal for cannabis cultivation

- built for 80 million euros 20 years ago

- estimated to cost 120 million euros to build today

- purchased for 3.4 million euros

u Potential for 820,000 square feet (76,180 square metres) of clean 
room cultivation

u Patients’ cannabis prescriptions paid for by health insurance and  

European Medicines Agency

80
Million Plus

People

MULTI-NATIONAL EXPANSION

Expanding into Mature Markets: Germany first

20
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WE REACHED MANY KEY MILESTONES

Maricann: A growth opportunity 18

Our new GMP and GPP compliant,  
clean-room cultivation facility in  
Ebersbach, Germany is very
well positioned for growth in  
a large market.

EBERSBACH FACILITY



EBERSBACH FACILITY
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EBERSBACH FLOOR PLAN

V Vegitation C3

~ 1020 m²

H=4.56 m

D4 Flower 4

~ 550 m²

H= 4.56 m

D3 Flower 3

~ 760 m²

H= 4.56 m

D2 Flower 2

~ 565 m²

H= 4.56 m

D1 Flower 1

~ 410 m²

H= 4.56 m

G1 Drying 1

~ 365 m²

H= 4.56 m

H1 Sell 1

~ 220 m²

H= 4.56 m

D5 Flower 5

~ 500 m²

H= 4.56 m

D6 Flower 6

~ 535 m²

H= 4.56 m

D7 Flower 7

~ 485 m²

H= 4.56 m

D8 Flower 8

~ 400 m²

H= 4.56 m

D9 Flower 9

~ 710 m²

H= 4.56 m

E1 Harvest 1

~ 110 m²

H= 4.56 m

F1 Trim 1

~ 110 m²

H= 4.56 m
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MARICANN GMBH ADVISORY BOARD

Medical

Professor Dr. Markus  

Backmund MD, PhD  Chair of 

German Societyof

Addiction Medicine (Deutsche  

Gesellschaft für Suchtmedizin  e.V.), 

Professor of Medicine  Ludwig 

Maximilians Universtät  Munchen 

(LMU), Head of PIT(a  treatment 

centre for addiction  medicine, 

infectious diseases  and 

Psychotherapy), Editor of  the 

magazine Suchtmedizin  (Journal of 

Addiction  Medicine), President of the  

interdisciplinary congress of  Addiction 

Medicine, Munich  (800 Medical 

Doctors) and  various other positions

mainly relating to addiction  research 

and drug and alcohol  dependency.
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Public Policy

Birgit Homburger  Currently 

heading the Berlin  office of the 

Deutsche  Aktieninstitut e.V (an 

institute  representing the interests 

of  publicly traded companies,  

investors and banks),

and senior advisor in an  

international executive search  

company. Ms. Homburger is  the 

recent past chair of the  Freie 

Demokratische Partei,  

(parliamentary group FDP),  

member of the Federal  Coalition 

committee,member  of the 

Bundestag up to 2013,  Chairwoman 

of the FDP  parliamentary group in 

the  Bundestag, and leader of the  

parliamentary groupwith

93 members of the German  

Bundestag, responsible for  over 110 

staff. She holds a  degree in public

administration  at the University of

Constance.

Legal

Dr. Horst Schiessl  Member of 

the Board of  the Dussmann 

Stifting and  Independent Chair 

ofthe

supervisory board of Baader  Bank 

AG. Dr. Schiessl, founding  partner of 

SSPSchwiessl,

is a lawyer with more than  forty 

years of experience in  consulting 

and advising larger  German 

companies and family  offices. He 

studied law and  economics in

Munich.

Finance & Business

Gerhard Müller

Past audit partner of Ernst  and 

Young’s German practice,  

responsible partner for

the Technology, Media &  

Entertainment sector at Ernst  & 

Young for the Germany,  Switzerland, 

Austria (GSA)  Region. A Certified 

Public  Auditor and Tax consultant,  

Mr. Müller studied economics  and 

English in Munich and  Manchester 

(UK). He left Ernst  & Young in 2013 

and has been  working in his own 

practice  since then. Since July 1,

2013,

Mr. Müller has also been  deputy 

chairman of Habitatfor  Humanity in 

Germany. Gerhard  is an independent

member of the company’s Board of  

Directors.

Insurance, Technology

Hans Dendl

Past Chairman of AOK  Health, 

Researcher at NASA  Jet 

Propulsion Laboratory  (JPL), and 

Lockheed Martin  Aeronautical 

Research.Mr.

Dendl is currently a lecturer at  

Ludwig Maximilians Universtät  

Munchen (LMU) — MSc. He  holds a 

degree from the  Massachusetts 

Institute of  Technology (MIT).



PRO FORMA CAPITALIZATION

Ticker: MARI
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Current PF NanoLeaf¹ PF NanoLeaf + Financing¹,²

Common Shares 73,423,941 91,757,274 91,757,274

Existing Warrants ($1.25 Strike) 10,856,500 10,856,500 10,856,500

Existing Options 7,344,317 7,344,317 7,344,317

Warrants ($2.60 Strike) - - 9,730,000

Advisor Options - - 980,000

Fully Diluted Securities 91,624,758 109,958,091 120,668,091

Debt NA NA 35,000,000

Average Daily Volume ~450,000

52-Week High $2.65

52-Week Low $1.35

Note: Current as of August 22, 2017
1. See “Cautionary Note Regarding Forward-Looking Information”
2. Assumes a $35 million financing, excluding the over-allotment option and any President List orders



Investing in the securities of the Company involves a high degree of risk. Before investing in the securities, prospective purchasers of the securities should carefully consider the following risks, as well as the other information contained in this 
presentation and the risks disclosed in the Company’s public disclosure available under Maricann’s SEDAR profile at www.sedar.com, including but not limited to, the Company’s Management’s Discussion & Analysis of Financial Condition and 
Results of Operations for the Three Months Ended March 31, 2017 (the “MD&A”). If any of the following risks occur, the Company’s business could be materially harmed. The risks and uncertainties described below and in the MD&A are not the 
only ones that the Company faces. Additional risks and uncertainties, including those of which the Company is currently unaware or that the Company deems immaterial, may also adversely affect its business.

Risks Related to the Offering of Securities Generally

• There is currently no market through which the debentures and warrants may be sold and purchasers may not be able to resell those securities.

• An investment in the securities is highly speculative given the uncertain nature of the Company’s business and its present stage of development, and may result in the loss of an investor’s entire investment.

• Forward-looking information may prove inaccurate. Investors are cautioned not to place undue reliance on forward-looking statements. By their nature, forward-looking information involves numerous assumptions, known and unknown risks 
and uncertainties, of both a general and specific nature, that could cause actual results to differ materially from those suggested by the forward-looking information or contribute to the possibility that predictions, forecasts or projections will prove 
to be materially inaccurate. 

• In recent years, the securities markets in the United States and Canada have experienced a high level of price and volume volatility, and the market prices of securities of many companies have experienced wide fluctuations in price which have 
not necessarily been related to the operating performance, underlying asset values or prospects of such companies. There can be no assurance that continuing fluctuations in price will not occur. It may be anticipated that any quoted market for 
the common shares of the Company (“Common Shares”) will be subject to market trends generally, notwithstanding any potential success of the Company in creating revenues, cash flows or earnings. The value of the Common Shares will be 
affected by such volatility.

• The Company currently intends to allocate the net proceeds received as described in the presentation; however, management will have discretion in the actual application of the net proceeds, and may elect to allocate net proceeds differently 
from that described in the presentation if they believe it would be in the Company’s best interests to do so. Shareholders may not agree with the manner in which management chooses to allocate and spend the net proceeds. The failure by 
management to apply these funds effectively could have a material adverse effect on the Company’s business.

• It has been reported by certain publications in Canada that The Canadian Depository for Securities Limited is considering a policy shift that would see its subsidiary, CDS Clearing and Depository Services Inc. ("CDS"), refuse to settle trades for 
cannabis issuers that have investments in the United States. CDS is Canada's central securities depository, clearing and settlement hub settling trades in the Canadian equity, fixed income and money markets. CDS or its parent company has not 
issued any public statement in regard to these reports. However, if CDS were to proceed in the manner suggested by these publications, and apply such a policy to the Company, it would have a material adverse effect on the ability of holders of 
the Common Shares to make trades. In particular, the common shares would become highly illiquid as investors would have no ability to effect a trade of the Common Shares through the facilities of a stock exchange.

Risks Related to the Company’s Business

• The Company’s ability to grow, store and sell medical marijuana in Canada is dependent on maintaining its licenses with Health Canada. The licenses are subject to ongoing compliance and reporting requirements. Failure to comply with the 
requirements of the licenses or any failure to maintain the licenses would have a material adverse impact on the business, financial condition and operating results of the Company. 

• Achievement of the Company’s business objectives is contingent, in part, upon compliance with regulatory requirements enacted by governmental authorities and obtaining all regulatory approvals, where necessary, for the sale of its products. 
The Company cannot predict the impact of the compliance regime Health Canada is implementing for the Canadian medical marijuana industry. Similarly, the Company cannot predict the time required to secure all appropriate regulatory 
approvals for its products, or the extent of testing and documentation that may be required by governmental authorities. The impact of Health Canada’s compliance regime, any delays in obtaining, or failure to obtain regulatory approvals may 
significantly delay or impact the development of markets, products and sales initiatives and could have a material adverse effect on the business, results of operations and financial condition of the Company.

• The Corporation will incur ongoing costs and obligations related to regulatory compliance. Failure to comply with regulations may result in additional costs for corrective measures, penalties or in restrictions on the Company’s operations. In 
addition, changes in regulations, more vigorous enforcement thereof or other unanticipated events could require extensive changes to the Company’s operations, increased compliance costs or give rise to material liabilities, which could have a 
material adverse effect on the business, results of operations and financial condition of the Company.

• The commercial medical marijuana industry is a new industry and the Company anticipates that such regulations will be subject to change as the Federal Government monitors licensed producers in action. The Company’s operations are subject 
to various laws, regulations and guidelines relating to the manufacture, management, transportation, storage and disposal of medical marijuana, as well as being subject to laws and regulations relating to health and safety, the conduct of 
operations and the protection of the environment. While to the knowledge of management, Maricann is currently in compliance with all such laws, any changes to such laws, regulations, guidelines and policies due to matters beyond the control of 
Maricann may cause adverse effects to its operations.

• The demand, pricing and terms for the sale of medical marijuana largely depend upon the level of industry activity for Canada and, to a lesser extent, the development of the Canada medical marijuana markets. Industry conditions are influenced 
by numerous factors over which Maricann has no control, including the level of medical marijuana prices, expectations about future medical marijuana prices and production, the cost of producing and delivering medical marijuana; any rates of 
declining current production, political, regulatory and economic conditions; alternative fuel requirements; and the ability of medical marijuana companies to raise equity capital or debt financing.

• The level of activity in Canada medical marijuana industry is volatile. No assurance can be given that expected trends in medical marijuana production and sales activities will continue or that demand for medical marijuana will reflect the level 
of activity in the industry. Any prolonged substantial reduction in medical marijuana prices would likely affect medical marijuana production levels and therefore affect the demand for medical marijuana. A material decline in medical marijuana 
prices or Canada industry activity could have a material adverse effect on Maricann’s business, financial condition, results of operations and cash flows.

• The Company’s business involves the growing of medical marijuana, an agricultural product. Such business will be subject to the risks inherent in the agricultural business, such as insects, plant diseases and similar agricultural risks. Although
the Company expects that any such growing will be completed indoors under climate controlled conditions, there can be no assurance that natural elements will not have a material adverse effect on any such future production.

• The Company’s operations are subject to environmental regulation in the jurisdictions in which it operates. These regulations mandate, among other things, the maintenance of air and water quality standards and land reclamation. They also set 
forth limitations on the generation, transportation, storage and disposal of solid and hazardous waste. Environmental legislation is evolving in a manner which will require stricter standards and enforcement, increased fines and penalties for non-
compliance, more stringent environmental assessments of proposed projects and a heightened degree of responsibility for companies and their officers, directors and employees. There is no assurance that future changes in environmental 
regulation, if any, will not adversely affect the Company’s operations.

• Government approvals and permits are currently, and may in the future be required in connection with the Company’s operations. To the extent such approvals are required and not obtained, the Company may be curtailed or prohibited from its 
proposed production of medical marijuana or from proceeding with the development of its operations as currently proposed. Failure to comply with applicable laws, regulations and permitting requirements may result in enforcement actions 
thereunder, including orders issued by regulatory or judicial authorities causing operations to cease or be curtailed, and may include corrective measures requiring capital expenditures, installation of additional equipment, or remedial actions. 
The Company may be required to compensate those suffering loss or damage by reason of its operations and may have civil or criminal fines or penalties imposed for violations of applicable laws or regulations.

• Amendments to current laws, regulations and permits governing the production of medical marijuana, or more stringent implementation thereof, could have a material adverse impact on the company and cause increases in expenses, capital 
expenditures or production costs or reduction in levels of production or require abandonment or delays in development.

RISK FACTORS
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• The Company has a limited operating history on which to base an evaluation of its business, financial performance and prospects. As such, The Company is subject to many of the risks common to early-stage enterprises, including under-
capitalization, cash shortages, limitations with respect to personnel, financial, and other resources and lack of revenues. There is no assurance that the Company will be successful in achieving a return on shareholders’ investment and the 
likelihood of success must be considered in light of the early stage of operations.

• Maricann may find it necessary in the future to obtain additional debt or equity financing to support ongoing operations, to undertake capital expenditures or to undertake acquisitions or other business combination transactions. There can 
be no assurance that additional financing will be available to Maricann when needed or on terms acceptable to the Company. Maricann’s inability to raise financing to support ongoing operations or to fund capital expenditures or acquisitions 
could limit the Company’s growth and could have a material adverse effect on the Company’s business, financial condition, results of operations and cash flows. If additional funds are raised through issuances of equity or convertible debt 
securities, existing shareholders could suffer significant dilution, and any new equity securities issued could have rights, preferences and privileges superior to those of holders of Common Shares.

• The Company has incurred losses in recent periods. The Company may not be able to achieve or maintain profitability and may continue to incur significant losses in the future. In addition, Maricann expects to continue to increase operating 
expenses as it implements initiatives to continue to grow its business. If the Company’s revenues do not increase to offset these expected increases in costs and operating expenses, Maricann will not be profitable.

• As a distributor of products designed to be ingested by humans, Maricann faces an inherent risk of exposure to product liability claims, regulatory action and litigation if its products are alleged to have caused significant loss or injury. In 
addition, the sale of the Company’s products involves the risk of injury to consumers due to tampering by unauthorized third parties or product contamination. Previously unknown adverse reactions resulting from human consumption of the 
Company’s products alone or in combination with other medications or substances could occur. Maricann may be subject to various product liability claims, including, among others, that the Company’s products caused injury or illness, 
include inadequate instructions for use or include inadequate warnings concerning possible side effects or interactions with other substances. A product liability claim or regulatory action against Maricann could result in increased costs, could 
adversely affect the Company’s reputation with its clients and consumers generally, and could have a material adverse effect on our results of operations and financial condition of the Company. There can be no assurances that Maricann will 
be able to obtain or maintain product liability insurance on acceptable terms or with adequate coverage against potential liabilities. 

• Manufacturers and distributors of products are sometimes subject to the recall or return of their products for a variety of reasons, including product defects, such as contamination, unintended harmful side effects or interactions with other 
substances, packaging safety and inadequate or inaccurate labeling disclosure. If any of the Company’s products are recalled due to an alleged product defect or for any other reason, the Company could be required to incur the unexpected 
expense of the recall and any legal proceedings that might arise in connection with the recall. The Company may lose a significant amount of sales and may not be able to replace those sales at an acceptable margin or at all. In addition, a 
product recall may require significant management attention. A recall for any reason could lead to decreased demand for the Company’s products and could have a material adverse effect on the results of operations and financial condition of 
the Company. Additionally, product recalls may lead to increased scrutiny of the Company’s operations by Health Canada or other regulatory agencies, requiring further management attention and potential legal fees and other expenses.

• The business operations of Maricann will depend on written and verbal performance based agreements with its customer base some of which are cancellable at any time by the Company or its customers. The key factors which will determine 
whether a client continues to use Maricann are product and service quality and availability, reliability and performance of equipment used to produce its product and perform its services, technical knowledge and experience, reputation for 
safety and competitive pricing. There can be no assurance that the Company’s relationship with customers will continue or that former customers will return, and a significant reduction or total loss of the business from these customers, if not 
offset by sales to new or existing customers, could have a material adverse effect on the Company’s business, financial condition, results of operations and cash flows.

• Reduced levels of activity in the medical marijuana industry can intensify competition and result in lower revenue to Maricann. Variations in the medical marijuana and development budgets of medical marijuana companies which are 
directly affected by fluctuations in medical marijuana prices and the cyclical nature and competitiveness of the medical marijuana industry and governmental regulation, will have an effect upon the Company’s ability to generate revenue and 
earnings as well.

• The Company’s operations are subject to hazards inherent in the medical marijuana industry, such as equipment defects, malfunction and failures, and natural disasters which result in fires, accidents and explosions that can cause personal 
injury, loss of life, suspension of operations, damage to facilities, business interruption and damage to or destruction of property, equipment and the environment. These risks could expose Maricann to substantial liability for personal injury, 
wrongful death, property damage, pollution, and other environmental damages. The frequency and severity of such incidents will affect operating costs, insurability and relationships with customers, employees and regulators.

• The Company continuously monitors its operations for quality control and safety. However, there are no assurances that the Company’s safety procedures will always prevent such damages. Although Maricann maintains insurance coverage 
that it believes to be adequate and customary in the industry, there can be no assurance that such insurance will be adequate to cover its liabilities. In addition, there can be no assurance that Maricann will be able to maintain adequate 
insurance in the future at rates it considers reasonable and commercially justifiable. The occurrence of a significant uninsured claim, a claim in excess of the insurance coverage limits maintained by Maricann, or a claim at a time when it is not 
able to obtain liability insurance, could have a material adverse effect on the Maricann, the Company’s ability to conduct normal business operations and on the Company’s business, financial condition, results of operations and cash flows in 
the future.

• The Company’s strategy is to consider exporting its expertise and technologies to foreign countries. Working outside of Canada gives rise to the risk of dealing with business and political systems that are different than what contractors are 
accustomed to in Canada. As a result, the Company has hired employees who have experience working in the international arena (including Germany) and it is committed to recruiting qualified resident nationals on the staff of all of its 
international operations. The potential risks include: expropriation or nationalization; civil insurrection; labour unrest; strikes and other political risks; fluctuations in foreign currency and exchange controls; increases in duties and taxes; and 
changes in laws and policies governing operations of foreign based companies.

• There can be no assurance that liabilities which may be incurred by Maricann as a result of its foreign operations will be covered by such insurance or, if covered, that the dollar value of such liabilities will not exceed the Company’s policy 
limits. A partially or completely uninsured claim, if successful and of sufficient magnitude, could have an adverse effect on the Company.

• Maricann’s success will depend in large measure on certain key personnel. The loss of the services of such key personnel may have a material adverse effect on the Company’s business, financial condition, results of operations and prospects. 
The contributions of the existing management team to the immediate and near term operations of Maricann are likely to be of central importance. In addition, the competition for qualified personnel in the industry is extremely competitive 
and there can be no assurance that Maricann will be able to continue to attract and retain all personnel necessary for the development and operation of its business. Investors must rely upon the ability, expertise, judgment, discretion, integrity 
and good faith of the management of Maricann.

• Maricann may be subject to growth related risks including capacity constraints and pressure on its internal systems and controls. The ability of the Company to manage growth effectively will require it to continue to implement and improve 
its operational and financial systems and to expand, train and manage its employee base. The inability of the Company to deal with this growth may have a material adverse effect on the Company’s business, financial condition, results of 
operations and prospects.

• Maricann expects to selectively seek strategic acquisitions. Maricann’s ability to consummate and to integrate effectively any future acquisitions on terms that are favourable to it may be limited by the number of attractive acquisition targets, 
internal demands on the Company’s resources and, to the extent necessary, the Company’s ability to obtain financing on satisfactory terms, if at all. Acquisitions may expose Maricann to additional risks including difficulties in integrating 
administrative, financial reporting, operational and information systems and managing newly acquired operations and improving their operating efficiency, difficulties in maintaining uniform standards, controls, procedures and policies 
through all of the Company’s operations, entry into markets in which Maricann has little or no direct experience; difficulties in retaining key employees of the acquired operations; and disruptions to the Company’s ongoing business. Maricann
may also incur costs for and divert management attention to potential acquisitions that are never consummated. For acquisitions that are consummated, expected synergies may not materialize. The Company’s failure to effectively address any 
of these issues could have a material adverse effect on the Company’s business, financial condition, results of operations and cash flows in the future.

RISK FACTORS (CONTINUED)
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• From time to time, the Company may enter into transactions to acquire assets or the shares of other organizations. These transactions may be financed in whole or in part with debt, which may increase the Company’s debt levels above industry 
standards for companies of similar size. Depending on future exploration and development plans, Maricann may require additional equity and/or debt financing that may not be available or, if available, may not be available on favourable terms 
to Maricann. Neither the Company’s articles nor its by-laws limit the amount of indebtedness that Maricann may incur. As a result, the level of the Company’s indebtedness from time to time, could impair its ability to obtain additional financing 
on a timely basis to take advantage of business opportunities that may arise.

• The Company may be subject to various potential conflicts of interest because of the fact that some of its officers and directors may be engaged in a range of business activities. In addition, the Company’s executive officers and directors may 
devote time to their outside business interests, so long as such activities do not materially or adversely interfere with their duties to the Company. In some cases, the Company’s executive officers and directors may have fiduciary obligations 
associated with these business interests that interfere with their ability to devote time to the Company’s business and affairs and that could adversely affect the Company’s operations. These business interests could require significant time and 
attention of the Company’s executive officers and directors

• The ability of the Company to compete and grow will be dependent on it having access, at a reasonable cost and in a timely manner, to skilled labour, equipment, parts and components. The Company sources its equipment and equipment parts 
from a variety of suppliers, most of whom are located in Canada and the United States. Should any suppliers of Maricann be unable to provide the necessary equipment or parts or otherwise fail to deliver products in the quantities required, any 
resulting delays in the provision of services or in the time required to find new suppliers could have a material adverse effect on the Company’s business, financial condition, results of operations and cash flows in the future.

• The expansion of facilities is subject to Health Canada regulatory approvals. While management does not anticipate significant issues receiving the necessary approvals, the delay or denial of such approvals would have a material adverse impact 
on the business and may result in the Company not meeting anticipated or future demand when it arises.

• The market price of Common Shares may be subject to wide fluctuations in response to many factors, including variations in the operating results of the Company, divergence in financial results from analysts’ expectations, changes in earnings 
estimates by stock market analysts, changes in the business prospects for the Company, general economic conditions, legislative changes, and other events and factors outside of the Company’s control. The Common Shares have only recently 
been listed on the CSE. There can be no assurance that an active public market for the Common Shares will continue to develop or be sustained. If an active public market for the Common Shares does not continue to develop, the liquidity of a 
shareholder’s investment may be limited and the share price may decline.

• In addition, in recent years, the securities markets in Canada have experienced a high level of price and volume volatility, and the market prices of securities of many companies have experienced wide fluctuations in price which have not 
necessarily been related to the operating performance, underlying asset values or prospects of such companies. There can be no assurance that continuing fluctuations in price will not occur. It may be anticipated that any quoted market for the 
Common Shares will be subject to market trends generally, notwithstanding any potential success of the Company in creating revenues, cash flows or earnings. The value of the Common Shares will be affected by such volatility. 

• The Company may become party to litigation from time to time in the ordinary course of business which could adversely affect its business. Should any litigation in which the Company becomes involved be determined against the Company such 
a decision could adversely affect the Company’s ability to continue operating and the market price for the Common Shares and could use significant resources. Even if the Company is involved in litigation and wins, litigation can redirect 
significant Company resources. Litigation may also create a negative perception of the Company’s brand.

• The Company has not paid any dividends on its outstanding shares to date. Any decision to declare and pay dividends in the future will be made at the discretion of the Board and will depend on, among other things, financial results, cash 
requirements, contractual restrictions and other factors that the Board may deem relevant. As a result, investors may not receive any return on an investment in the Common Shares unless they sell their shares of the Company for a price greater 
than that which such investors paid for them.

• To date, Maricann has not entered into long term contracts with its customers. The loss of one or more major customers, or any significant decrease in sales provided to a customer, prices paid or any other changes to the terms of services with 
customers, could have a material adverse effect on the Company’s business, financial condition, results of operations and cash flows.
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