
Recruitment Copy for Slomin’s – Hicksville, New York: 
 
Nothing says economic recovery like a “Now Hiring” sign, and while Slomin’s might not be 
hanging our employment notifications in shop windows, we’re joining the throngs of companies 
putting America back to work.  Since our humble beginning in 1923 as a general store in 
Seaford, New York, Slomin’s has risen to become the largest privately-owned home security 
company in the United States.  Our unique evolution has allowed us to offer the opportunities of 
a well-established firm with the family culture of a business that’s been family-owned and 
operated for 90 years.  
  
Our emphasis on our employees has allowed us to create an environment where we don’t dread 
going to work on Monday.  24/7 support from managers creates a collaborative workplace where 
employees can bring their best ideas and deepest concerns to the table and expect an 
answer.  And our company mantra of your comfort is our business centers everyone on the 
corporate totem pole around one common goal: providing quality service to our customers. 
  
A contagious passion for our work has given us a successful 90-year run, and the next 90 years 
look even more promising.  As we expand our operations into new frontiers, we need to multiply 
our workforce.  We are looking for talented, driven individuals to join us in expanding access to 
affordable home security across our marketing areas. 
  
At the hub of our mission sit our sales representatives.  Our entire operations rest on our sales 
representatives’ work because we recognize that without their commitment, our desire to create a 
more secure world is futile.  We offer each of them a generous commission plan with unlimited 
earning potential and a comprehensive benefits package.  With support from the best managers 
in the region and coworkers that grow into allies, our sales representatives experience firsthand 
the family culture that permeates our office.       
  
If you want to be part of a thriving community dedicated to giving Americans the security and 
peace of mind they deserve, consider joining our team.  Slomin’s sales representatives are self-
motivated, personable individuals with excellent presentation and communication skills.  They 
are hard workers with a strong desire to succeed and a deep-seated belief in the company and 
product they represent.  Working as a sales representative at Slomin’s is much more than a sales 
job.  It’s a way to act as a direct liaison between a vulnerable family and the resources that can 
keep them safe. 
  
To learn more about how you can help us make a more secure, comfortable world, check out our 
sales representative positions for Philadelphia, New York, and New Jersey.  
 


