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fa Abraham jokes that he;, lnd;ana Jones
"in an urban setting, searching for magnifi­
cent precious gems to acquire and pass on 
to my associates." That he lightheartedly 
describes himself as the daring explorer 
searching for fine gems reflects his passion 
for adventure and ultimate authority on 
finding elusive treasures. That he refers to his customers and 
accounts as II associates" attests to the respect he holds for his 
relationships with jewelry stores and industry organizations 
worldwide. "The cornerstones of my business," Jack stresses, 
11 are professionalism, trust and integrity, as well as education." 

A man of uncompromising principles, these tenets shine 
through in every aspect of his activities. In the business for more 
than four decades, he is available 24/7 to take calls and offer his 
insight into precious gems. Jack's associates know the name Jack 
Abraham better than his company, Precious Gem Resources 
(founded in 1979), because Jack places great value on giving a 
personal touch and undivided attention when dealing with his 
associates. Therefore, the company is now appropriately being 
c�lled Jack Abraham. As a leading purveyor of top quality rubies, 
sapphires and emeralds, Abraham's gemstone acquisitions are 
available as loose stones or as exquisitely mounted center stones 
in handcrafted, one-of-a-kind, platinum or gold jewelry. 

Until the end of the 1960s, India was the heart of the gem­
stone industry. When Burma became socialist, its production 
and supply ended. Thailand then became the supreme leader 
because of its ruby mines and conscientious labor. Jack's 
exceptional inventory consists of rubies from Burma, Thailand, 

56 

Vietnam and Madagascar, sapphires from 
Kashmir, Burma, Ceylon and Madagascar, 
and emeralds from Colombia, Afghanistan, 
Zambia and Brazil. Many of his top quality 
rubies range from two to 20 carats, and 
his incomparable sapphires from four to 50 
carats. Jack taps into his extensive knowledge 

and contacts, finds the best gems worldwide and digs deep 
into his inventory to fulfill his associates' desires. "If I wouldn't 
purchase the gem for myself,"he stresses,"! wouldn't purchase it 
for an associate." 

Born in Afghanistan in 1943, Jack moved to Israel as a 
young boy. He studied in England in 1958 and moved to New 
York ih 1962 to attend college. He simultaneously worked in his 
brother's business, sorting small rubies, sapphires and emeralds. 
After experimenting in fashion design, he returned to the jewelry 
industry to specialize in precious gemstones."! wanted to have a 
niche,"he explains, "so I educated myself extensively about color, 
realized that the top gemstone market was for me and became a 
connoisseur of Precious Gems." 

He added one crucial element: his exclusive line of gem­
stones would be guaranteed with a certificate of authenticity 
and enhancement by internationally recognized laboratories and 
backed by top craftsmanship, standards that continue to this day 
and have earned him a matchless reputation. 

Jack also holds himself and the industry to high standards 
of education and full disclosure. In the early 1980s, for example, 
he wrote an article for Gems & Gemology that was one of the first 
publications to discuss sapphire enhancement, its impact on the 




